ISSN 2415-8089 «Exonomika. Menemxment. Bizaec» Ne 3(54), 2026

YK 005.21+330.131.5]:[004.75:004.455
DOI: 10.31673/2415-8089.2026.035415

Jlimmucskuit Muxaiisio IlerpoBuyu

Kanouoam eKoOHOMIYHUX HAYK,

eparcasnui ynisepcumem
iHGOPpMAYIIHO-KOMYHIKAYIIHUX MeXHOI02Il
ORCID ID: https://orcid.org/0009-0009-0103-9904
IpucseknaJlroamuiaa BoroaumupiBua

KaHOuoam eKOHOMIYHUX HAYK, OOYeHM,

Ymancokuii nayionaneruti yHigepcumem
ORCID ID: https://orcid.org/0009-0009-7740-268521:22

KJIIEHTOOPIEHTOBAHICTD IKT-NIAITPUEMCTB: CTPATET'TYHE YIIPABJIIHHSA
TA EKOHOMIYHHUI EQ®EKT

Y ecmammi oocniosceno knienmoopienmosganicmo IKT-nionpuemems ax cmpameziuny OCHO8Y
GopmysanHs 00820CMPOKOBOI KOHKYPEHMOCNPOMONCHOCII Ma eKOHOMIYHOI pe3yibmamueHoCmi 6
ymosax yugposoi mpancgopmayii  6iznecy. O0pynmosano, wo cneyughixa niOnpUEMCmMe
IHopMayitiHO-KOMYHIKAYILIHUX MexHOoN02IU BUBHAYAEMBCA B8UCOKOI0 MEXHON02TUHOIO
OUHAMIYHICIIO, CKIAOHICMIO YUDPOBUX NPOOYKMIE [ NOcCiye, 3HAYHOW PO [Hpopmayii y
NPUUHAMMI  YAPABIIHCLKUX DIUEeHb MA BUCOKOW HYMIUBICMIO KIIEHMIE 00 AKOcmi yugpogoi
83a€mo0ii. Ymouneno 3micm kiienmoopienmosanocmi IKT-nionpuemcmea Axk iHmezpo8aHoi
Xapakmepucmuky Ccucmemu CcmpameiuHo20 YNpPAGNiHHA, w0 nepedbauae cucmemamuine
BUsGNEHHST Nomped KIicHmie, Gopmy8ants YIHHICHOI NPONo3uyii, YNPAGIiHHA KIIEHMCOKUM
00C8I00M, NEePCOHANIZAYTI0 eIeKMPOHHUX KOMYHIKAYIL Ma BUKOPUCMAHHA OMPUMAHOT IHhopmayii
07151 B0OCKOHANEHHs NPOOYKMIi8, nociye i OizHec-npoyecis. 3anponoHo8aHO KOHYENnmyaibHy MOOeb
cmpame2iuHo20  YnpagninHa — Kiliewmoopienmosanicmio  IKT-nionpuemcmea, saxka  Noe€oHye
AHAIMUYHUL, KOMYHIKAYIUHUL, MEXHOJIO02IYHUL, Op2aHI3aYIUHUU ma eKOHOMIYHUU KOHMYPU.
Busnaueno 63aemo036’°s130k  Midc KIIEHMCbKOIO OpIEHMAYIEND, AKICMIO KIIEHMCbKO20 00CBI0Y,
JIOANbHICMIO,  VMPUMAHHAM — KIIEHMI8 ma  iHaHcoB8UMU — pe3yTbmamamu  NiONpuemMcmed.
Ob6rpynmoeano 0oyinbHicmy OYIHIOBAHHA eKOHOMIYHO20 eekmy KIIEHMOoopicHmoeanoi cmpamezii
yepes cucmemy NOKA3HUKI@ Npupocmy 00Xo0y, Koegiyienma YmpUuMauHs KIiEHMi6, 008IYHOI
YIHHOCMI KIIEHMA, 3HUICEHHS. GUMPAmM HA 3a7YYEHHs KAIEHMIB, CKOPOUEHHS ONepayitiHux eUumpam
ma penmabenbHocmi iHeecmuyill y yugposi xomyHixayii. /loeedeno, wo Kii€HMOOPIEHMOBAHICY
He NOBUHHA pO32NA0AMUCA BUKTIOYHO K MAapKemuHeoull iHcmpymenm, ockineku ons IKT-
nIONpUEMCMBEa 60HA (DOPMYE IHMESPOBAH) CUCMEMY VAPAGIIHCbKUX DpIUeHb, W0 NOEOHYE
MEXHON02IUHI MONCIUBOCIT 3 eKOHOMIYHUMU Yinamu nionpuemcmea. Chopmynrbosano npakmudui
Hanpsamu NiOBUWEHHT eKOHOMIUHOI pe3yibmamueHocmi KiieHmoopieumoganoi cmpameeii IKT-
nIONPUEMCMS.

Knrwwuosi cnoea: xnienmoopienmosganicmo, IKT-nionpuemcmeo, cmpameeiune YNpaeninHs,
KAIEHMCbKULL 00CBI0, eleKMPOHHI KOMYHIKayii, yugpoea mpauncgopmayis, 105A16HICMb KIIEHMIS,
VMPUMAHHS KTIEHMIB, eKOHOMIYHUL eqheKm, IHPOPMAYIUHO-KOMYHIKAYIUHI MEXHONO02II.

IlocranoBka npodaemu. CyyacHHI PO3BUTOK MIANPHEMCTB 1H(OPMaIIHO-KOMYHIKAIIITHIX
TEXHOJIOTIH BiJOyBa€ThCs B YMOBax INBHUAKOI 3MIiHM TEXHOJIOTiH, MOCWJIEHHS KOHKYpEHIIl,
CKOPOYEHHS XHUTTEBOTO LUKIY HUPPOBUX MPOIYKTIB Ta 3pPOCTaHHS BUMOT KIIEHTIB JO SKOCTI
o0ciyroByBaHHs. 3a TaKMX YMOB TEXHOJIOTIYHA IepeBara cama Mo cobl He TapaHTye CTIHKHUX
puHKOBHX mo3uiii. [lignpuemMcTBO Mae 3abe3meuyBaTd He Juine (YHKIIOHATBHICTh MU(PPOBOTO
NPOAYKTY, a i IUTICHUI MO3UTUBHUN KITIEHTCHKUM JOCBIJl Ha BCIX €Tanax B3a€EMOJII.

KitieHTOOpi€EHTOBAHICTh Y TAKOMY KOHTEKCTI Ha0yBa€ 3HAUEHHS HE OKPEMOI'0 MapKETHHIOBOTO
IHCTpYMEHTY, a B@XKJIMBOIO MPUHIMUIY CTpaTeridyHOro ympasiiHHSA. HaykoBi mocmimkeHHS
MIITBEP/UKYIOTh HASBHICTh 3B S3KYy MDK KIIIEHTCHKOIO OpIEHTAIIEI0 Ta PEe3yIbTaTUBHICTIO
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HIANPUEMCTBA, BOJHOYAC CHJIA TaKOro 3B’SI3KY 3alIeKUTh B1Jl CTpaTerii, XapaKTepUCTHUK PHHKY,
IHHOBaIIfHOCTI Ta opraHizauifHoro kKoHtekcty [l; 2]. JlocmipkeHHS TakoX CBig4arh, IO
iHopMarIliiHi CHUCTEMH MOXXYTh IIOCHJIIOBAaTH BIUIMB KIIEHTOOPIEHTOBAHOCTI Ha PE3YJIbTATH
TiSUTBHOCTI MIATIPUEMCTBA, 3a0€3MeUyI0uH MepeTBOPEHHS iH(POpMallii PO KIII€HTIB HA YIPABIIHCHKI
pimenns [3].

Jlns IKT-mignpueMcTs 18 pobiaeMa Mae 0coOIMBe 3HAUEHHS. IXHs JisnbHICTH Ge3mocepeiHbo
nmoB’si3aHa 3 iHGopmarlliero, nUPPOBUMH KaHAJTaMHW KOMYHIKallii Ta TEXHOJIOTiIMH OOpOOICHHS
naHux. ToMy 37aTHICTH MiANpUEMCTBA 30MpaTH, aHAII3yBaTH Ta BUKOPHUCTOBYBATH iH(OpMAIIiio
PO KJTIEHTA CTA€ OJIHHUM 13 KIIFOYOBUX (haKTOPIB CTBOPEHHS JI0/IaHOT BAPTOCTI.

BopHouac y mnpakTuili yHOpaBiiHHA 4YacTO CIOCTEpIraeThCsl PO3PHUB MIK IOKa3HUKAMH
KIIIEHTCHKOTO JIOCBily Ta EKOHOMIYHMMHM pe3yibTaraMu. [liTIpHeEMCTBO MOXe BHUMIPIOBATH
KUIBKICTh 3BEpPHEHBb, PIBEHb 3aJIOBOJICHOCTI a00 AaKTHUBHICTh y HHU(PPOBHX KaHAJIaX, ajie HE
BCTaHOBJIIOBATH, IKMM YHMHOM I1i TOKa3HUKH BIUIMBAIOTh HA JOXO/M, BUTPATH, YTPUMAHHS KIII€HTIB
Ta NpuOyTKOBICTh. CaMe TOMY aKTyaJlbHUM € ()OPMYBaHHS CUCTEMHOIO MiXOJY IO CTPATEr1yHOIO
yIpaBliHHA KIieHToopieHTOBaHICTIO IKT-mianpueMcTB Ta OLiHIOBaHHS 1 EKOHOMIYHOTO €(heKTy.

AHaJi3 ocTaHHiX qocailkenb i myoJikanii. [Ipo6nemaruka GpiHaHCOBO-€KOHOMIYHOTO aHATI3Y
MOCiIa€ BAXKJIIMBE MiCIIE B CY4YaCHMX CKOHOMIYHHMX JOCIIDKEHHSX, OCKUIBKH caMme SKIiCTh
aHAJIITUYHOTO 3a0€3MeUeHHs 3HAUHOI0 MIpOI0 BU3HA4Ya€ €(PeKTUBHICTh YIPABIIHHS IMiTPHUEMCTBOM
Ta OOTPYHTOBAHICTh TPHUHHATTSA YNPABIIHCHKUX pilieHb. TEOpeTH4Hi Ta METOIWYHI 3acaau
(biHaHCOBOrO aHami3y, OLIHIOBaHHS (IHAHCOBOTO CTaHy HIAMPUEMCTB, YIpPaBIiHHA (DIHAHCOBUMHU
pecypcamu Ta 3abe3neueHHs (iHAHCOBOI CTIMKOCTI IPYHTOBHO BHUCBITIIEHO y mpausx M. bimuk, L
bnanka ta B. CaBuyka [2, c. 18-35; 3, c. 42-67; 8, c. 25-49]. locnixeHHs 3a3HaYeHUX Y4EHUX
chopMyBaJIM HAYKOBE IMATPYHTS CYYacHOI cHUCTEMH (DiHAHCOBO-CKOHOMIYHOTO aHAJi3y Ta
BU3HAUMJIM OCHOBHI MiJXOJW JIO OI[IHIOBAaHHS PE3yJbTaTUBHOCTI JiSUIBHOCTI CYO’€KTIB
rOCIOapIOBAaHHS.

Baromuii BHECOK y pO3BUTOK CTpATETiYHUX ACIEKTIB aHAIITUYHOTO 3a0e3MeUYeHHs YIpaBIiHHS
saivicanu P. Karuman ta 1. HopToH. ¥V cBOiX mochikeHHSIX aBTOpH OOIPYHTYBaJIM HEOOXiTHICTH
iHTerpanii (iHaHCOBHMX 1 HE(IHAHCOBMX MOKAa3HMKIB Yy IpOILEC] CTPAaTEridYHOIrO YIpaBJiHHA Ta
3alpOMOHYBAJM KOHIICTIIiI0 30alaHCOBAaHOI CHUCTEMH IIOKa3HWKIB, SKa JO3BOJISIE OI[IHIOBATH
pe3yNbTaTu AiSUNIBHOCTI MiANPHEMCTBA KOMIUIeKCHO [4, ¢. 11-34]. 3anponoHoBaHuil miaxij cTaB
BAXJIMBOIO OCHOBOIO JIISl TOAAJIBIIONO PO3BUTKY CYYacHMX CHCTEM Ol3HEC-aHAJITUKU Ta
yIIpaBJliHHSA €(EeKTUBHICTIO OpraHizalii.

CyTTeBUii BIJIUB HA PO3BUTOK TEOPIl Ta MPAKTUKU YIPABIIHHSA B yMOBaxX HU(POBOI EKOHOMIKU
sniicanim nocmijpkeHHs K. Jlogona ta Jx. Jlomona, a takox JIx. O'bpaena i I'. Mapakaca.
ABTOpHU pO3IIIAAAIOTH 1HPOPMAILIIIHI CUCTEMH SIK KJIFOUOBUN 1HCTPYMEHT LKU(poBoi TpaHchopMallii
MiIPUEMCTB Ta HATOJOMIYIOTH Ha iXHIA poiii B 3a0e3MedeHHi iHTerpaii JaHuX, aBTOMaTH3allii
O13HEC-TIPOIIECIB 1 MIATPUMII YOPABMHCHKUX pimeHs [5, ¢. 52-79; 7, c. 63-88]. Haykosii
HiAKPECTIOTb, 0 Cy4acHi MU(POBI MIaTGOpMHU CTBOPIOIOTH YMOBHU JUIsl (DOPMYBAHHS €JUHOTO
1H(pOpMaLIHHOTO MPOCTOPY MIANPUEMCTBA Ta MIABUIIEHHS ONEPAaTUBHOCTI aHATITUYHO]T TISJIbHOCTI.

B ymoBax cTpiMKOro pO3BUTKY IH(PPOBUX TEXHOJOTIH 3HAyHA YyBara MPHIUIIETHCS
JOCTIPKEHHI0O MOKJIMBOCTEH BUKOPHCTAHHS BEIMKUX JaHMX Ta Ol3Hec-aHAIITUKHU. 30Kpema, b.
Mapp oOrpyHTOBY€e CTpaTeridyHe 3HAUeHHS JaHUX SK OJHOTO 3 KIIOYOBUX pecypciB IU(POBOi
€KOHOMIKH Ta JOBOJAUTH, 110 €(PEeKTHUBHE BUKOPHCTAHHS AHAJITHKU JAHUX CIpPHSIE I1JIBUILIEHHIO
KOHKYPEHTOCIIPOMOXKHOCTI  TIIIPUEMCTB 1 SKOCTI YIpaBIiHChKHX pimenb [6, c. 78-103].
[Moganpmmii poO3BUTOK HHMX MIAXOAIB mpencraBieHo B podotax P. Illapmm, JI. Jlemena ta E.
Typ6ana, siKi ZOCHIPKYIOTH OCOOIMBOCTI BIpOBa/keHHs cucteM Business Intelligence, anamituku
JIaHUX Ta IHTEIEKTyalbHUX TEXHOJIOTIH y AisTbHICTh CydacHUX oprasizaiii [9, c. 115-148].

BaxnuBumMu a0 po3yMiHHS Cy4yacHMX TeHJeHUIH wnudpoBoi Ttpanchopmarii (iHaHCOBO-
€KOHOMIYHOTO aHaJli3y € JOCIIDKEHHs BIUTUBY TexHousoriii Big Data Ta mTydHOro iHTENIEKTYy Ha
epeKTHBHICTb AisibHOCTI mianpueMcTB. Tak, C. Bam0Oa, A. 'ynacekapan, C. AkTep Ta iHIII aBTOPH
JOBOJIATH, IO BUKOPUCTAHHS BEJIMKHUX JAHWX TO3WTHUBHO BIUIMBA€E Ha PE3yJIbTaTUBHICTH Oi3HEC-
MPOIIECIB, CHPHUSE PO3BUTKY TUHAMIYHHUX YIPaBIIHCHKUX 3110HOCTEH MiANPUEMCTB Ta 3abe3nedye
MIJIBUINCHHS X KOHKypeHTocmpoMoxkHocTi [10, c. 602—608]. V¥ cBoro uepry, 1. Annensbaym, A.
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Koran, M. Bacapxemi ta Y. SIH mocmimKyroTh BIUTUB Oi3HEC-aHAITUKHU Ta MITYYHOTO IHTEJIEKTY Ha
PO3BUTOK CHUCTEM OyXTaJTepchbKoro o0JiKy, (iHAHCOBOIO aHali3y Ta YIpaBliHHA (piHaHCAMH,
aKIICHTYIOUM yBary Ha MOXJIMBOCTSIX aBTOMATH3allli aHANITHYHUX MPOIEAYp 1 MiIBUIICHHS
TOYHOCTI IporHO3yBaHHs [ 1, c. 48-56].

[Tonpu 3HAaYHY KUIBKICTh HAYKOBUX Ipallb, MPUCBAYECHUX (PiHAHCOBO-CKOHOMIYHOMY aHaIi3y Ta
udposiit Tpancdopmarii Gi3HECY, HEAOCTATHHO JOCIIDKCHUMH 3TUIIAIOTHCS MATAHHS aanTarlii
MeToA0JI0Tii  (hIHAHCOBO-EKOHOMIYHOTO aHajlizy 10 YyMOB IM(poBOI EKOHOMIKH, I1HTerparii
IHCTpYMEHTIB IITYYHOTO IHTENEKTy Ta TMPOTHO3HOI AaHAJNITHKH B CHUCTEMY YIPaBIiHHS
MIIMPUEMCTBOM, a TakoX (OpMyBaHHS KOMIUIEKCHOI IUGPOBOI MoOJEIi  aHaJITUYHOTO
3a0e3neYeHHs] TMPUUHATTS YIPaBIiHCBKUX pimeHb. Lle 3yMOBIIOE HEOOXIMHICTh MOMAJBIINX
HAyKOBHX JOCJI/DKEHb y 3a3HAYCHOMY HalpsMi Ta BU3HAYAE aKTyaJIbHICTh TEMHU JAHOI CTATTI.

Metorw crarTi € OOIpyHTYBaHHS KOHLENTyaJbHUX 3acajJ CTPaTeriqyHOro yIpaBIliHHSA
kiiearoopienToBanicTio IKT-mignmpuemcTs Ta po3poOieHHS MiAXOAY [0 BHU3HAYEHHS 11
€KOHOMIYHOTO €(PeKTy Ha OCHOB1 B3aEMO3B’S3KY KJIIEHTCHKOTO JOCBiAy, MU(MPOBUX KOMYHIKAIIIH,
JOSTIBHOCTI, YTPUMaHHS KITI€HTIB 1 piHAHCOBUX pe3yabTaTiB MiANPHEMCTBA.

Metoau pociigxeHHs. MeTO07I0rTUHOI0 OCHOBOIO JOCIIPKEHHS € CUCTEMHHUH, TPOLECHUIN Ta
CTpaTeriuHui MiaXoau 10 aHamizy kiieHntoopientoBanocTi IKT-miampuemcrs. CucteMHMA miaxin
BUKOPUCTAaHO /ISl BU3HAUEHHS KIIIEHTOOPIEHTOBAHOCTI SIK KOMIUIEKCHOI ~XapaKTepPUCTUKU
HiANPUEMCTBA, IO (GOPMYETHCS MiJ] BILTMBOM B3a€EMOTIOB’SI3aHUX OpraHi3allifHUX, TEXHOJIOTTYHUX,
KOMYHIKAI[IHHUX Ta €KOHOMIYHUX YMHHUKIB. [IpoliecHUi MiaXiJ 3aCTOCOBAHO MAJISL JOCIITKCHHS
MOCITITOBHOCTI ()OPMYBaHHSI KIIIEHTCHKOI IIHHOCTI — BiJl BUSBIICHHS MOTPEO KIII€EHTA Ta 30MpaHHS
iH(dopMalii A0 yHpaBliHHS KIIEHTCHKUM JIOCBIIOM 1 OI[IHIOBAaHHS EKOHOMIYHOTO pe3yJbTary.
Crpareriyauii miaxia 3abe3rnednB po3risy KIIEHTOOPIEHTOBAHOCTI SIK CKJIQJI0OBOI JOBTOCTPOKOBOTO
YIIpaBJIiHHSA KOHKYPEHTOCIIPOMOXHICTIO Ta eKOHOMIYHOIO pe3ynbraTuBHicTiO IKT-nignpuemcraa.

VY mporeci K0oCIiKEHHS] BAKOPUCTAHO 3arajlbHOHAYKOBI Ta CHemiaiabHi MeToau. MeTos anamisy i
CHHTE3y 3aCTOCOBAaHO Ul Y3arajlbHEHHs HAyKOBMX MIJXOAIB J0 BHU3HAUYEHHS CYTHOCTI
KIIIEHTOOPIEHTOBAHOCTI, KIIIEHTCHKOTO JIOCBiNY, €JIEKTPOHHHX KOMYHIKAIli Ta CTPaTeTiYHOTO
ynpaBiiHHSA. MeTo MOpIBHIHHS BUKOPHCTAHO I BU3HAYEHHS BIIMIHHOCTEH MK TpaJWIiIHHOIO
MapKeTHHTOBOIO OpIEHTAIIEl0 Ta CTpaTEriyHOK KileHToopieHToBaHicTi0 [KT-mianpuemcraa.
Metoa cucteMaTH3allii 3acTOCOBAaHO Ul KiacH]ikallii CKJIAIOBUX KIIE€HTOOPIEHTOBAHOCTI Ta
MTOKA3HUKIB 11 OLIHIOBaHHS.

JUisi BCTAHOBJIEHHSI B3a€MO3B’SI3KY MIDK KIIEHTCHBKMMHM Ta €KOHOMIYHHMMH pe3yJbTaTaMu
BUKOPHUCTAHO TPUYMHHO-HACTIIKOBUM aHali3, IO J03BOJMB C(HOpMYyBaTH JIOTIYHUHN JIAHIIOT
«KIIIEHTOOPIEHTOBAHICTh — SAKICTH IUPPOBOT B3a€EMOIii — KIIEHTCHKUI JOCBIJ — 33I0BOJIEHICTH 1
JIOSUTbHICTh — yYTPUMAaHHS KJIIEHTIB — JIOBIYHA LIHHICTh KJIIEHTA — E€KOHOMIYHHWM pe3ysbTaT».
I'padiunuii MeTO 3aCTOCOBAHO JAJSI PO3POOJIEHHS aBTOPCHKOI MOJIeNi CTPAaTEriyHOro yIpaBIiHHSA
kiieHTOoOpieHToBaHicTIO IKT-nmignpuemcraa.

JUisi KUIBKICHOTO OLIIHIOBaHHS 3allpONIOHOBAaHO BHMKOPHUCTaHHS KOE(]ILIEHTHOIO METOdy Ta
METOJly 1HTerpayibHOI OLIHKHU. Koe]iieHTHUI MeTOJ] BUKOPUCTAHO ISl OOTPYHTYBaHHS CUCTEMHU
nmokasHukiB, 30kpeMa Customer Retention Rate (CRR), Churn Rate, Customer Lifetime Value
(CLV), Customer Acquisition Cost (CAC), Average Revenue per Customer (ARPC) Ta Return on
Investment (ROI). Mertoa iHTerpaibHOi OIIHKH 3aCTOCOBAHO AJisi (JOpPMYBaHHS y3arajlbHIOKYOTO
MOKa3HHWKa CTpaTeriuHoi kiieHtoopieHtoBaHocTi IKT-mianpuemcrBa Ha OCHOBI HOpMAaTi30BaHUX
3Ha4eHb OKPEMHUX MOKA3HMKIB Ta IX BaroBUX KOEQIIIEHTIB.

ExoHoMiko-MaTeMaTHUHI METOAM BUKOPHUCTAHO i QopMmamizamii  3aJeXHOCTI  MIXK
pe3yabTaTaMHi  KJIIEHTOOPIEHTOBAaHMX 3aXOJiB Ta EKOHOMIYHHUMH pe3yJbTaTaMH JisIbHOCTI
MIMPUEMCTBA. 30KpeMa, 3alpolOHOBAHO PO3PaXyHOK EKOHOMIYHOTO e(eKTy dYepe3 MpHUpicT
J0XOTy, EKOHOMIIO OMepaliifHuX BUTpaT, 3MiHYy JOBIYHOI I[IHHOCTI KJII€HTIB, €(EKT BiJ CKOPOUECHHS
BIJITOKY KJIIEHTIB Ta BUTPATH Ha peasli3alliio KJI1IEHTOOPIEHTOBAHUX 3aXO/I1B.

[ndopmarriiiHoro 6a3010 JOCTIKEHHS CTaJIN HAyKOBI Mpalli BITYM3HAHUX 1 3apYOIKHUX YUYEHHX Y
chepi  CTpaTeriyHOrO0  MEHEIKMEHTY, MAapKeTHHTY,  KI1€HTOOPIEHTOBAHOCTI,  IU(PPOBOI
TpaHchopMarllii Ta yHpaBliHHA KII€EHTCBKUM JOCBIZOM, a TaKo)X HayKOBI myOiikaimii 1mono
3aCTOCyBaHHsA 1HGOpMaifHUX cuCTeM 1 IUM@POBUX TEXHOJOTIH y ¢OpMyBaHHI KIIE€HTCHKOI
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IIHHOCTI.

[MoenmnanHst 3a3HaUYEHUX METOJIB 3a0€3MEeUnII0 KOMIUIEKCHICTh JOCHIDKCHHS Ta JaJi0 3MOTY
MEPENTH BIJl TEOPETUYHOTO PO3TISAAY KIIEHTOOPIEHTOBAHOCTI 10 (OPMYBaHHS MPAKTHUYHOTO
IHCTpyMEHTapito ii CTpaTEriYHOrO YIpaBIiHHSA Ta OI[IHIOBAaHHS eKOHOMiyHOro edekty i IKT-
T ITPUEMCTB.

Bukiag ocHoBHOro marepiaay. KiientoopientoBanicts IKT-miampueMcrBa AOIINIBHO
pO3IIISIIATH  SIK CHUCTEMHY XapaKTePUCTUKY HOro YIpaBiIiHHS, sKa BigoOpakae 3IaTHICTb
HiANPUEMCTBA CTBOPIOBATH, MIATPUMYBAaTH Ta PO3BUBATH EKOHOMIYHO IIHHI BiJIHOCHMHU 3
KJIIEHTaMH Ha OCHOBI 1H(opMarrii mpo iXHi moTpedu, MOBEAIHKY Ta JOCBi B3a€MOII.

Ha BigMiHy Bix TpaaummiiiHOTO MmiAXOAY, 3a SKOTO KIIEHTOOPIEHTOBAHICTh TEPEBAXKHO
ACOIIOETHCA 3 MAPKETUHTOBOIO JistIbHICTIO, 1715 IKT-mianpreMcTBa BOHA OXOIUTIOE 3HAYHO LIUPIIIE
KoJo mpoueciB. Maerbes mpo po3pobieHHS LU(GPOBUX MPOIYKTIB, MATPUMKY KOPUCTYBAiB,
enekTpoHHI KomyHikanii, CRM, aHalmiTHKy JaHUX, MEPCOHAI3ALi0 MPOMO3UIliil, aBTOMATH3AIIiI0
CEpBICY, YIPaBIIHHS AKICTIO Ta MICIATPOIaKHE 00CTyrOBYBaHHS.

[IpyHIMNIOBO BaXJIMBHM € TIEpeXif] BiJ PEAKTHBHOI MOJAETI B3AaEMOMIl 10 MPOAKTUBHOI.
PeakTuBHa MojieNb nepeadayae pearyBaHHs Ha 3BEPHCHHS KIIIEHTA MICIsl BUHHUKHEHHS TPOOJICMH.
[TpoakTHBHA MOJENH IPYHTYETHCSI HA MPOTHO3YBaHHI MOTPeO, BUABICHHI PU3UKY BTPATH KIII€HTA,
MepcoHai3alii Npono3uIliil Ta MOCTIHHOMY BJOCKOHAJIEHH] KITIEHTCHKOTO UIAXY.

JUist IpaKTUYHOTO YIIPaBIIiHHS AOIUIEHO BUIUIMTH IIICTh OCHOBHHX CKJIaZOBUX Tab. 1.

Tabnuys 1
Ckaanosi kiaienToopienToBanocti IKT-nianpuemcrea
Ckianosa 3mict OcHoBHi OuikyBaHuii pesyabrar
IHCTPYMEHTH
AHaniTiyHa 3oupanns Ta anamiz | CRM, Bl, Big Data, | fxicts YIIPaBIIiHCHKUX
iHopmartii nmpo kiieHTiB | Al pileHb
[IponykToBa Ananraris npoaykry mo | UX/UI, customer | 3poctanHs IIHHOCTI
1oTped KITIEHTIB feedback, agile POJYKTY
Komynikamiiina | [loOynoBa 6e3nepepuoi | Email, mecenmxepu, | [ligBuienHs Q0CTYITHOCTI
1 poBoi B3aeMoii BeO, MOOUIbHI KaHAIM | Ta MepcoHali3amii
CepsicHa 3abe3neuenns  skocti | Help Desk, chatbot, | 3mMenmennss  mpoGiem i
HiITPUMKH SLA BIJITOKY
Opranizainiitna | @opmyBaHHS KPI, HaBYaHHSI, | Y3rO/KEHICTh T
KJIIEHTOOP1EHTOBAHO1 MOTHUBALiS NEPCOHAILY
KYJIBTYpH
Exonomiuna O1iHIOBaHHS CLV, CAC, ROI, | Exonomiuna
¢inancoBoi retention OOTPYHTOBaHICTh
pe3yNbTaTUBHOCTI IHBECTHIIHI

Lowcepeno: pospobneno asmopamu.

Taka cTpykTypa 103BOJISIE IEPEUTH BiJ AEKJIAPATUBHOTO PO3YMIHHS KIIIEHTOOPIEHTOBAHOCTI 10
il oneparrioHam3artii.

Hns IKT-nianpueMcTBa cTpaTeriyHa MoOJielb KIIEHTOOPIEHTOBAHOCTI MOXKe OyTH IpejcTaBieHa
y BUTJISAL 1T’ ATH B3a€EMOIIOB’ A3aHUX KOHTYPIB.

Iepimii KOHTYp — aHamiTHuHHit. Moro npusHaueHHs monsrae y GpopMmyBaHHi indopmartiiinoi
6a3u U1 NPUHHATTA pilieHb. BiH 0XOIuItoe 30MpaHHs JaHUX MPO KIEHTIB, CETMEHTAllil0, aHali3
MOBEIHKHM, OIIHIOBAaHHS 3aJIOBOJICHOCTI, BHW3HAUEHHS TNPWYMH BIJMOBH BiJ TOCIYr Ta
MIPOTHO3YBAaHHS MaiOyTHHOI MOBEIIHKU KIIIEHTIB.

Jpyruii KOHTYp — KOMyHiKauiiiHuil. Bin 3a0e3neuye B3aeMoAil0 MIANPUEMCTBA 3 KIIEHTaMU
4yepe3 eNeKTPOHHY TOIITy, BeOcalT, MOOITbHI 3aCTOCYHKH, COIliabHI MEpexi, MECEH/KEpPH,
KOHTaKT-I[EHTPH, OCOOMCTI KabiHeTH Ta 1HmI HupoBl KaHaiu. BaXIJIMBOIO XapaKTEpPUCTUKOIO
IIBOTO KOHTYPY € HE KUTbKICTh KOMYHIKAIIii, a IXHS peJIeBaHTHICTh JJIs1 KOHKPETHOTO KJII€HTA.

Tperiii koHTYp — TexHonoriyHui. Bin 3a0e3neuye ¢ynkiionyBanus CRM-cucreMm, cuctem
Oi3Hec-aHaJIITUKH, aBTOMATU3allli MAPKETUHTY, CEPBICHUX IIaT(OpPM, CUCTEM MITYYHOTO 1HTEICKTY
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Ta IHIMUX OUPPOBUX IHCTPYMEHTIB. CaMe TEXHOJIOTIYHHM KOHTYp JO3BOJIIE MacIHITabyBaTH
KIIIEHTOOPIEHTOBAHY MOJIENb O€3 MPOMOPIIIHHOTO 301IBIIIEHHS YNCEIbHOCTI IIEPCOHAITY.

UYeTBepTHii KOHTYp — opraizamifiuuit. Moro 3aBmaHHs mossirae y (hopMyBaHHI BiAIOBimHOT
KOPIOPATHBHOI KYJIbTYpH, PETVIAMEHTIB, BIiIMOBINATHHOCTI TMEPCOHANY Ta CHCTEMH MOTHUBAIIII.
KitieHTOOpi€EHTOBaHICTh HE MOXKE OyTH CTIMKOIO, SKIIO BOHA OOMEKYETHCS POOOTOIO BIIILTY
poaaxiB abo CiIy>kOH MiITPUMKH.

I[I’satnit  KOHTYp — ekoHOMiuHuMW. Bin 3a0e3medye TpaHcopMmallito  pe3ysabTaTiB
KIIIEHTOOPIEHTOBAHOI MiSTIBHOCTI B €KOHOMIYHI TMOKa3HWKH. Came Ha LbOMY piBHI HEOOXiTHO
BH3HAYUTH, HACKIJIBKM 1HBECTHII B HM(POBY B3aEMOJiI0, KIIEHTCHKHH CEpBIC Ta aHAIITHYHI
CHCTEMH CTBOPIOIOTH JI0JATKOBY €KOHOMIYHY IIHHICTb.

Taxkum 94rHOM, B3a€MO3B’SI30K 3aPOIIOHOBAHUX KOHTYPIB MOYHA MPEICTABUTH SIK TOCIiJOBHICTh

(puc 1):

AaHi npo . nepcoHanisosa KNIEHTCbKMI .
X aHaniTMKa X . 3a4,0B0/IEHICTb
K/ieHTa Ha B3aemogin nocsig
€KOHOMIYHUM . NOBTOPHi .
aoxig, . YTPUMaHHSA NOANbHICTb
edekT npoaaki

Puc. 1. llocainoBHICTH B32€MO3B 130K KOHTYPIiB KJIi€HTOOPi€HTOBAHOCTI
Licepeno: cgpopmosano asmopamu

Takuit minxig gae 3Mory mHojaoiaTd mpoOieMy 13071bOBAHOTO BUMIPIOBAHHS KIIEHTCHKHX 1
(h1HaHCOBHMX MOKA3HUKIB.

BaxnuBuM pe3ynbTaTOM KIIIEHTOOPIEHTOBAHOCTI € 3POCTAHHS IIHHOCTI KII€HTa IMPOTATOM
YCHOTO TEPIOAy B3a€EMOJII 3 MIAMPUEMCTBOM. Y CHPOIICHOMY BUTJISI JAOBIYHY I[IHHICTh KJII€HTA
MO’KHa BU3HAYUTH SIK:

CLV=XR—=Cy)/(1+d),

ne CLV — noBiyHa [[IHHICTH KJIIEHTA;

R — noxiz Bix kiieHTa B epioji t;

C.— BuTpatu Ha 00OCIIyrOBYBaHHS KJII€HTA B TIEPio/i t;

d — craBka JMCKOHTYBaHHS;

t — mepiox B3aeMoii.

Hus IKT-nignpuemMcTB 11e NOKa3HUK HaOyBa€e 0COOJIMBOrO 3HAUEHHS Yepe3 MOIIMPEHHS MOIeen
MoJiesiel MIAMUCKHU, SaaS, cepBICHUX KOHTPAKTIB Ta JOBrocTpokoBoro B2B-oGcmyroByBanHs. Y
TaKMX MOJENSIX MPUOYTKOBICTh KJIIEHTA BU3HAUYAETHCSI HE JIMIIE NMEPBUHHUM IMPOJAXKEM, a BCIEIO
TPUBAJIICTIO B3aEMO/II.

[HIIMM Ba)JIMBUM MMOKAa3HUKOM € KOEQIIIEHT YTPUMaHHS KIIIE€HTIB:

CRR = ((E—N)/S) x 100%,

ne E — KiTbKICTh KITIE€HTIB HAIPUKIHII TIEPIOTY;

N — KUTBKICTh HOBHX KIII€HTIB, 3aJIy4EHUX MPOTATOM MEPIOY;

S — KIJTBKICTh KIIIEHTIB HA MTOYATKY MEPIOaY.

3pocranHs CRR Moxe MaTtu iCTOTHUH €KOHOMIYHMHA €(EeKT, OCKUJIbKM YTPUMAaHHS iCHYIOYOTo
KJIIEHTA 3a3BUYail MOB’s3aHE 3 1HILIOK CTPYKTYPOIO BUTPAT, HIXK HOTO MOBTOPHE 3aMilllEHHS HOBUM
kiienrom. s IKT-mignpuemcTBa 1e ocoONMBO aKTyalbHO Y BHIAJKY CKJIAJHUX MPOTPAMHHUX
npoaykrtiB, ERP-pimiens, iHTerpaniiHuxX NPO€eKTIiB Ta JOBIOCTPOKOBOI'O TEXHIYHOTO CYIPOBOY.

Exonomiunuii edekt Bij peanizailii KII€HTOOPIEHTOBAHOI CTpaTerii MOLIUJIBHO BU3HAYaTH HE
OJTHMM ITOKa3HUKOM, a CUCTEMOIO B3a€EMOIIOB’ I3aHUX PE3YJIbTaTIB:

EE=AD +AC+ AL — 1,
ne EE — exoHOMIuHMI edeKT;
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AD — nipupicT 10X01y BHACTIAOK KJII€HTOOPIEHTOBAHUX 3aXO/I1B;

AC — eKOHOMisI BUTpAT;

AL — nonmaTtkoBuii EKOHOMIYHHI pe3yabTaT BiJl 3pOCTaHHS JOSUIBHOCTI Ta YTPUMAHHS KITIEHTIB;

I — iuBecTHuii y BIpOBaKEHHS Ta MIATPUMKY KJII€EHTOOPIEHTOBAHUX PIIICHb.

Boanouac takuii po3paxyHOK Mae€ 3I1HCHIOBATHUCS 3 YpaxyBaHHSIM MNPUYMHHO-HACIIIKOBOIO
3B’S13Ky MK YIPaBIIHCHKHM 3aX0JI0OM 1 OTPUMaHUM pe3yiabTaToM. Hanpukiana, 30UIbIIeHHS JOX0AY
HE MOXXHA aBTOMAaTW4YHO BigHOCUTH 10 edexkty CRM-cucremu mnume ToMy, 1mo ii Oyro
BIIPOBA/DKEHO B aHAIOTIYHMI mepion. HeoOXimgHO BpaxoByBaTW 3MiHM LiH, OOCATIB PHHKY,
CTPYKTYPH KJII€HTIB, MADKETHHIOBOi aKTHBHOCTI Ta 1HIINUX (aKTOPIB.

BaxximBHM MOKa3HUKOM € TaKOXX CITIBBITHOIIEHHS JOBIYHOI IIIHHOCTI KJTIEHTA Ta BUTPAT HA HOTO
3aJy4eHHS:

CLVICAC =CLV /CAC,

ne CAC — customer acquisition cost, TOOTO BUTpaTH Ha 3aIy4€HHS KJII€HTA.

3acTocyBaHHS TaKOTO CIIBBIJHOILIEHHS A€ MOXJIMBICTh OLIHIOBATH HE JIUIIE KUTbKICTh HOBHX
KIII€HTIB, 2 €KOHOMIUHY JOMUIbHICTh iX 3amydeHHs. s IKT-mignpueMcTB, siKi TpalioOTh Ha
KOHKYPEHTHUX LHU(PPOBUX PHHKAX, 1€ J03BOJSE MEPEUTH BiJl OLIHIOBAHHS PE3yIbTaTUBHOCTI
pEeKIaMHMX KaMITaHid 3a KUIBKICTIO JiAIB J0 OIIHIOBAaHHS peajlbHOI EKOHOMIYHOI IIHHOCTI
chopmMoBaHOi KITIEHTCHKOT Oa3Hu.

Oxpeme 3HAYCHHS Ma€ YIPaBIiHHSA KIIEHTCHKHM JOCBigoM. CydacHa KIII€HTOOPIEHTOBAHICTH
nependadae aHami3 HE OKpPeMOi TOYKM KOHTAaKTy, a BCbOTO KJIEHTCHKOrO MUIAXY. BiH Moxe
BKJIFOYATH TOMYK iH(OpMarii mpo MNPOIyKT, MEPIIMid KOHTAKT, KOHCYJbTAIliI0, TPUIOAHHS,
HaJNAIITYBaHHS, BUKOPUCTAHHS, 3BEpHEHHS 10 CIY>KOM MIATPUMKH, OHOBIEHHS MPOIYKTY Ta
MIOBTOPHE NMPpUAOaHHS.

Hua  IKT-migmpueMcTBa  SIKICTh  KJIIEHTCBKOTO — LUISIXY  BU3HAYA€ThCS  HE  TUIBKHU
(GYHKIIOHATBHICTIO TEXHOJOTi, ajge W MpPOCTOTO i BUKOPUCTAHHS, IIBHUIKICTIO OTPHMAaHHS
BIJIMOBiI, JOCTYNMHICTIO iH(OpMalii, 1HTerpoBaHicTIO IU(GPOBUX KaHAIIB Ta MEPCOHATI3AIIE0
B3aemoxii. Came TOMYy YIpaBIiHHSA KIIEHTCHBKHUM JOCBIJIOM IIOBUHHO OYyTH IHTETpOBaHE 3
yIIpaBJliHHAM Oi3HEC-TpoliecaMt MiJNpPUEMCTBA.

[udposi komyHIKallil Ipy IbOMY BUKOHYIOTh POJIb MEXaHI13MY MOCTIITHOTO 3BOPOTHOTO 3B’SI3KY.
Otpumana uvepe3 1udpoBi KaHamu iHGOpMAIliss MOXKE BUKOPHUCTOBYBATHCS JUIS BIOCKOHAJICHHS
MPOJYKTY, MPOTHO3YBAHHS TIONMUTY, BU3HAYCHHS IMPOOJEMHUX CETMEHTIB, BUSBICHHS PHU3HKY
BIJITOKY KJIIEHTIB Ta ()OPMYBaHHS NEPCOHATI30BAHUX MPOMO3HUILIIH.

JIJ1st CTpaTeriyHOTO YIPaBIIHHS BaXKJIMBO BCTAHOBUTH MPUYMHHHM JIAHITIOT MK He()IHAHCOBUMU
Ta ()IHAHCOBUMH MOKa3HUKAMHU:

AKICTb
undpoBsoi 3340BONEHICTb NOANBHICTb YTPUMaHHA CLv aoxif, npubyTKOBICTb
B3aemogaii

Puc. 2. IlpuunHHMH JaHIIOT MizK HepiHaHCOBUMM Ta (PiHAHCOBUMM NMOKA3ZHUKAMH
Hocepeno: cgpopmosano asmopamu

Takuit miaxig J03BOJIssE€ KEPIBHUIITBY MIANPHUEMCTBA BHU3HAYATH, $KI caMe€ KOMIIOHEHTH
KJIIEHTCHKOTO JIOCBIY CTBOPIOIOTh €EKOHOMIUHY LIHHICTb, a SIK1 JIMIIE 30UIbIIYIOTh BUTPATH.

PazoM i3 THM KII€HTOOPIEHTOBaHICT, HE TIOBHHHA MEPETBOPIOBATUCS Ha Oe3yMOBHE
3aJI0BOJIEHHS BCIX BUMOT KiieHTa. HanMmipHa opieHTalisi Ha OKpeMi 3aluTH MOKe 301JIbIIyBaTH
BUTPATH, YCKJIATHIOBATU MPOJIYKT Ta 3HM)KYBAaTH IHHOBAIlIIHY aKTUBHICTh. HayKoBi JOCIHiTIKEHHS
3BEPTAIOTh yBary Ha MOXJIMBICTh BUHUKHEHHS HETAaTMBHUX HACTIAKIB HAJIMIPHOI KJIIEHTCHKOT
opieHTaIlil, SIKIIO MiITPUEMCTBO HEJOCTAaTHHO BPAXOBYE TEXHOJIOTIYHI Ta KOHKYPEHTHI (akTopH [1;
6]. ToMmy crpareriyHa KJI1€HTOOPIEHTOBAHICTh Ma€ IPYHTYBAaTHCS Ha OajlaHCl MIX CTBOPEHHSIM
KIII€EHTCHKOT IIIHHOCTI Ta €KOHOMIYHOIO AOLIIBHICTIO.

Jst IKT-mianpueMcTB Takuii OajlaHC MOKHA BH3HAYUTH Yepe3 YOTHPU B3AEMOIIOB’s3aHI
KpUTEpil: MIHHICTh JUIS KII€HTA, TEXHOJIOTIYHA PEali30BaHICTh, OpraHi3aliiiHa CIIPOMOXKHICTh Ta
€KOHOMIYHa €()EKTHBHICTb.

41



ISSN 2415-8089 «Exonomika. Menemxment. Bizaec» Ne 3(54), 2026

Sximo HoBa (QYHKIIIOHATBHICTh MAa€ BUCOKY LIHHICTH JJI KJIIEHTA, ajlie TOTpeOye HeMpONOpIliiHO
BEJIMKHX BUTPAT HA PO3POOJIEHHS Ta MIATPUMKY, ii BIPOBAKEHHS Ma€ OLIHIOBATHCS 3 IMO3UIIT
€KOHOMIYHOI JOIUIBHOCTI. SIKIIO X TEXHOJIOTIYHE PIMICHHsS OJHOYACHO TMOKpAaIly€e KIEHTChKUN
JOCBIJ 1 CKOpOUYE€ OlepaliiiHi BATPATH, BOHO CTBOPIOE MOABIMHUIN €KOHOMIYHHIA €(EKT.

KitienToOpieHTOBaHICTh HE € O€3PU3UKOBOIO cTpaTeriero. HagmipHa KOHIIEHTpallisi Ha MOTOYHHUX
norpebax KIIE€HTIB MOXE MPU3BOAMTH JO HEAOCTATHBOI YBaru 10 pAJUKAIbHUX 1HHOBAIIIMH.
JocmimxenHs  KoH(Iirypamiii — cTpaTeriyHMX  OpI€HTAllld  TaKOX  JIEMOHCTPYIOTh, IO
PE3YIBTaTUBHICTh KITIEHTOOPIEHTOBAHOCTI 3aJICKUTh BiJl TOEJHAHHS 3 IHIIMMHU CTPATETIYHUMH
(dhakTopamu.

Jna IKT-nianpuemMcTBa OCHOBHUMH PU3MKaMH € HaJMipHa KacTomi3allis MPOIYyKTY, 3pOCTaHHS
BUTpPAT Ha CEPBIC, TEXHOJOTIYHA 3aJICKHICTh BiJl OKPEMHX KII€HTIB, MOPYIIEHHS OamaHCy MiX
CTaHJAPTU3AIIIEI0 Ta TIEPCOHAIIZAINIEI0, & TAKOXK HEJIOCTATHINA PIBEHb 3aXHUCTY KIIEHTCHKUX JTAaHUX.

OCHOBHI pU3UKHU KIIIEHTOOPIEHTOBAHOCTI Ta HANPSAMHU iX HEUTpaii3alii mpeacTaBieHo B Ta0.2.

Tabnuys 2
Pu3nky KJIIEHTOOPIEHTOBAHOCTI Ta HANPSAMM iX HelTpaJi3auii

Pusuk IIposiB YnpasaincbKa peakuisi
HanmipHa xactomizartis 3pocTaHHs BapTOCTI MPOAYKTY Crannmapru3ariist 6a30BOT0O
MPOJYKTY
HanMmipHi cepBicHI BUTpATH [Taginas Mapxi ABTOMaTH3AITIS
3aJIeKHICTh BiJl KITI€EHTA Brpara neperoBopHoi no3uuii JuBepcudikarris

OpieHTaltis Jauine Ha MOTOYHUM | 3HMIKEHHS IHHOBAIIHOCTI

IIOIIUT

[Toptdens iHHOBAITIT

Indopmariitai pu3uku Brparta nosipu 3axHCT JaHUX

®dparMeHTaIris KaHajiB Heratusuuii customer journey Omnichannel-migxin

wcepeno: pospobreno asmopamu

CrpareriyHa KJI1€EHTOOPIEHTOBAHICTh Mependadac HE MaKCHUMI3allilo 3aJ0BOJIEHOCTI 3a Oyib-
AKy I[iHy, @ ONTHMI3allif0 CIiBBIJIHOIICHHS «KIJII€HTChKA I[IHHICTh — BHUTPATH — EKOHOMIUHUH
pe3yabTaTy.

Takum 4MHOM, CTpaTeriuHe ynpaBiliHHA KiieHToopieHToBaHicTio IKT-nianpueMcTBa JOLIIBHO
3IHCHIOBATH 33 IUKITIYHOIO MOJIEILITIO:

. L dopMyBaHHA BMMIpIOBAHHA

iaeHTndikauis A umoposa .
LiHHiCHOI . K/IIEHTCbKOro

notpe6 B3aemoais .
nponosuuji nocsiay
noBTOpHE KOPUryBaHHA €KOHOMIYHa
BMUMIpPIOBAHHA cTparerii OLiHKa

Puc. 3. IlukaiyHa MoJe/Ib CTPATEriYHOr0 YIPABJIiHHSA KJIIEHTOOPi€EHTOBAHICTIO
IKT-ninnpuemcrBa

Licepeno: cghopmosano aemopamu

3anpornoHoBaHa MOJIENb JI03BOJISIE IHTETPYBAaTH MapKETHHIOBI, TEXHOJIOT1YHI Ta (hiHaHCOBO-
€KOHOMIUHI1 PIllIEHHS B €IUHY CUCTEMY YIPaBIIiHHS.

BucHoBkM Ta mepcneKTHBH MNOAAJbIIMX JociaiikeHb. KiientoopientoBanicts IKT-
HiANPUEMCTBA B CYYaCHUX YMOBAX JIOIUIBHO PO3IIIAATH SIK CTPATEriuHy Opi€HTAIlil0, SKa IHTErpye
po3yMiHHA TOTpeO KIIi€HTIB, UU(POBI KOMYHIKAIlii, TEXHOJOTIYHI pIIICHHS, YIPaBIiHHSI
KIIIEHTCHKUM JIOCBIJOM Ta €KOHOMIYHI pe3yNbTaTH MisUTbHOCTI. Takuil miaxiax BUXOIUTH 3a MEXKi
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TPAIAUIIIHHOTO TPAKTyBaHHS KJIIEHTOOPIEHTOBAHOCTI SIK CKJIAIOBOT MAPKETUHTOBOI MTiSUTBHOCTI.

Y  crarti  3ampoONOHOBAHO  KOHUENTYyaJlbHY  MOJENb  CTPATeriyHOro  yIpaBiHHSA
kimieHTtoopienToBanicTio  IKT-mianmpuemMcTBa, 10 OXOIUTIOE AHATITHYHUHN, KOMYHIKAIIHUH,
TeXHOIOTIUHM, opraHizaiiinuii Ta eKOHOMiuHMI KOHTypM. IX B3a€MOjis CTBOPIOE YMOBH i
MepeTBOpeHHs 1H(OopMaIlii mpo KIIi€HTa Ha YHPABIIHCHKI PIIICHHS, CIPSIMOBAaHI Ha IiJBUIICHHS
IIHHOCTI KJIIEHTCBHKOT'O JIOCBily Ta €KOHOMIUHOI pe3yIbTaTUBHOCTI MiAPUEMCTBA.

OOrpyHTOBaHO, 110 €KOHOMIUYHHUN €(PEKT KIIEHTOOPIEHTOBAHOCTI (POPMYETHCS depe3 ACKUIbKa
KaHamiB: 3017bIIECHHS JOXOIB BiJi MOBTOPHUX MPOJAXiB, 3pOCTAaHHS PIBHS YTPHUMAaHHS KJII€HTIB,
MIJIBUINCHHS JIOBIYHOT IIIHHOCTI KIII€EHTA, 3HM)KCHHS BUTpaT Ha 3aJy4CHHS HOBHUX KIIIEHTIB,
ONTHUMI3aIlI0 CEPBICHUX BUTPAT Ta MiABUIICHHS ePEeKTUBHOCTI IU(PPOBUX KOMYHIKAIIii.

3anpornoHOBaHMMA MiXiJ A0 OLIHIOBAHHS €KOHOMIYHOTO €(EeKTY JO3BOJISIE MOETHATH MTOKA3HUKU
KIIIEHTCHKOTO JIOCBiY 3 (DiHAHCOBUMU pe3ysibTaTaMu. [Ipu bOMY MPHUHIUIIOBUM € BCTAHOBJICHHS
NPUYMHHO-HACHIKOBUX 3B SI3KIB  MDK KJIIEHTOOPI€EHTOBAaHHMMH 33aXOJaMH Ta OTPUMaHHMHU
C€KOHOMIYHUMH pe3yJIbTaTaMH, 110 Ja€ 3MOTY YHHKHYTH (DOPMAJILHOTO TPAaKTYBaHHS OY/b-SKOTO
MO3UTUBHOTO (DIHAHCOBOTO MOKA3HUKA K PE3YIbTATy KIIIEHTOOPIEHTOBAHOCTI.

[lepcneKTHBHUM HANPSIMOM TOJAIBIIAX JOCTIKEHb € PO3POOJICHHS IHTErPaIbHOTO TIOKa3HUKA
kiiearoopienToBanocti  IKT-miampueMcTBa, SKHH TOEIHYBATUME TOKA3HUKU KIIIEHTCHKOTO
JOCBily, €(QEKTUBHOCTI €JIIEKTPOHHUX KOMYHIKaIlid, JOAJBHOCTI, YTPUMaHHS KII€HTIB Ta
eKOHOMIYHOI Bimjaui Biag nuppoBux iHBecTHHIN. [IpakTHdHE 3aCTOCYBaHHS TaKOTO iHCTPYMEHTY
JO3BOJIUTH MiJIBULIUTH OOIPYHTOBAHICTh CTPATEriuHUX PIIIEHb IIOAO PO3BUTKY KIIIEHTCHKUX
cepgiciB i mudpoBoi Tpanchopmartii miAMTPUEMCTB.
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MYKHAILO  LISHCHYNSKYI, LIUDMYLA PRYSIAZHNA. CUSTOMER
ORIENTATION OF ICT ENTERPRISES: STRATEGIC MANAGEMENT AND
ECONOMIC EFFECT. The article examines customer orientation of ICT enterprises as a
strategic basis for achieving long-term competitiveness and economic performance in the context of
digital transformation. The relevance of the study is determined by the growing role of digital
interaction in the formation of customer value, the rapid technological development of ICT markets,
increasing customer expectations and the need to transform information about customer behavior
into economically justified managerial decisions. The study substantiates that the specificity of ICT
enterprises is associated with a high level of technological dynamism, the complexity of digital
products and services, the importance of information in managerial decision-making, and the
sensitivity of customers to the quality, speed, convenience and personalization of digital interaction.

Customer orientation of an ICT enterprise is interpreted as an integrated characteristic of the
strategic management system aimed at systematic identification of customer needs, development of
a relevant value proposition, management of customer experience, personalization of electronic
communications, and use of customer information to improve products, services and business
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processes. The article develops a conceptual model of strategic management of customer
orientation that combines analytical, communication, technological, organizational and economic
components. The analytical component provides collection and interpretation of customer data; the
communication component ensures continuous interaction through digital channels; the
technological component integrates CRM, analytical systems, automation and artificial intelligence
tools; the organizational component establishes customer-oriented values and processes; while the
economic component links customer-oriented activities with financial and operational results.

The study substantiates the relationship between customer orientation, customer experience,
loyalty, retention and enterprise performance. Particular attention is paid to the economic effects
generated through increased customer retention, growth of repeat purchases, expansion of
customer lifetime value, reduction of customer acquisition costs, optimization of service costs, and
improvement of revenue stability. A system of indicators for evaluating the economic effect of
customer-oriented strategies in ICT enterprises is proposed. It includes customer retention rate,
customer lifetime value, customer acquisition cost, average revenue per customer, repeat purchase
rate, revenue growth attributable to customer-oriented initiatives, operating cost savings, return on
investment in digital communications, and the overall economic effect of customer experience
management.

The article argues that customer orientation should not be regarded solely as a marketing
instrument. For ICT enterprises, it represents an integrated strategic management system that
combines technological capabilities, digital communications, organizational learning and economic
objectives. The proposed approach creates a basis for linking customer experience indicators with
financial performance and for making economically justified decisions concerning investments in
digital customer interaction.

Keywords: customer orientation, ICT enterprise, strategic management, customer experience,
electronic communications, digital transformation, customer loyalty, customer retention, economic
effect, information and communication technologies.
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