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«/Ivgiecoka nonimexnika»

MAPKETHHI MIZKOPTAHIBAIIIMHUX MAPTHEPCHKUX BITHOCUH
HA PUHKY B2B

Y cmammi euceimneno konmenm cy4yacHoeo napmuepcmeéa Ha puHky B2B 3 mouxku 3opy
aKmyanbHoOCmi OHOBNEHHs NPeOMEemHOI NIOWUHU MAPKEMUH208UX OOCTIONCEHb 30015 BUOKPECTEHM S
MAPKeMuH2080i MOOei MIDCOPSAHI3AYiiHUX NAPMHEPCLKUX 6IOHOCUH.

3anpononosano GUSHAUEHHS MINCOP2AHIZAYIUHUX BIOHOCUH 5K CUCmeMU 00820CMPOKOBUX
B3AEMO38'513K18 MIdNC NIONPUEMCIMBAMU MA OPSAHIZAYIAMU, 8 OCHOBL AKUX J1edHcamb K MPAHCAKYil 3
0OMIHY MamepianbHuMu, @QIHAHCOBUMU MA IHHOPMAYIIHUMU pecypcamu, MaK [ Mexauizmu
PO3BUMKY NApmMHepcmea, 008ipu ma KoopOuHayii OiAlbHOCMI 3 Memol CHIIbHO20 CHBOPEHHS.
YIHHOCMEL.

IIpoananizosano mexawnizmu, npoodLemMHi acnekmu ma npamMamuyHi CIMOPOHU KOMHIJIEKCHO20
OYIHIOBAHHS CMBOPEHOT YIHHOCMI ) pe3yibmami MIdDCOP2aHi3ayitiHux napmHepCcbKux GIOHOCUH HA
punky B2B. Ha ocHo8i HOpMOBaHUX NOKA3HUKIE BUCBIMIEHO MEMOOUKY PO3DAXYHKY IHMeSPalbHO20
iHOeKcy eghekmueHocmi napmHepcmed, NOKPOKO8Y NOCHIO0BHICMb MAK020 NiOX00y, Wo 00380J1€
NOPIBHIOBAMU PI3HI  NPOEKMU, OYIHIO8AMU OUHAMIKY DO3BUMKY, GUABIAMU CUTbHI Ma ClAOKi
CMOPOHU, NPUUMAMU DILUEHHS U000 CMPAMe2iYH020 PO3BUMKY MINCOPSAHIZAYIUHUX BIOHOCUH HA
B2B punxy.

Kniwwuosi cnoea: B2ZB  punok, midxcopeanizayiiini napmuepcvKi  8IOHOCUHU,  JOHYenyis
MapKemun2y, YIHHICMb NAPpMHepcmea, OYIHKa CNiIbHOI YIHHOCMI.

ITocTanoBka npodsemu. CyyacHa KOHIIETILI MAapKETUHTY YK€ TPUBAINHM Yac BiAUYTHO 3Milly€e
CBOI0O BEKTOPHICTh Ha YIPAaBIiHHS B3aEMOBIIHOCHMHAMH. KiacmuHe 3aBIaHHS MapKEeTHHTY,
MOB’s13aHE 13 MOCTIHHUM 3aJTy4EeHHSM HOBHUX IOKYMIIB, TpaHC(HOpMYyeThCs Ha (PyHKLIOHATBHUN
PO3BUTOK JIOBIPH CIIOXKHBauiB. Takuii KOHUENTyalbHUM MiJIX1/1, 6€3yMOBHO, € OUIbII €()EeKTUBHUM,
€KOHOMIYHO BUT1IHUM, OCKIJIbKM (OPMYBaHHs, MIATPUMKAa Ta PO3BUTOK JJOBFOCTPOKOBHX
B3a€EMOBUTIHUX BIAHOCUH MIXK MIANPUEMCTBOM 1 CTIOKHBavYaMu, MApTHEPaMH, MOCTadyaIbHUKaMU Ta
IHIIMMHU yYaCHUKAMU PHUHKY - 11, CKOpIII SKICHUM, HDK KUIbKICHUM MPUHIMIIOBUM MiJIXiJ, IO
3a0e3neyye HE pa3oBUM, a JOBrOTPUBAIMN €(eKT, 110, y CBOK 4Yepry, crpusie (HhopMyBaHHIO
JIOBFOCTPOKOBOi B3a€MHOi I[IHHOCTI Ta JIOSJIBHOCTI KIIi€HTIB. Biarak, mia BIUIMBOM HU(POBHX
TEXHOJIOT1H, IITYYHOrO IHTENEKTY, 3MIHM IOBEIIHKH CIIOKMBAa4yiB Ta psay IHIIUX (QaKTopiB
MapKETUHT aKTUBHO TpaHChopMyeThcs. OcoOIMBO aKTUBHO TaKi MiAXOAM anpoOyIOThCSI Ha PUHKY
B2B, ¢dopmyroun MapKeTHHIOBY MOJIeNb MapTHEPChKUX BIAHOCHH. OTOX, CydyacHI HMapTHEPCHKi
BITHOCMHM Ha puHKYy B2B — Baroma mnpeaMeTHa IUIOIIMHA MAapKETHHTOBUX JIOCII/IKEHb,
aKTYaJbHICTh SIKUX TIOTEHIIHHO 3pOCTAa€ y KOHTEKCTI OHOBJICHHS CYyYacHOI MapKETHHTOBOT MOJIEII.
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AKTYaJTbHICTh JTOCHIIPKEHHSI 3yMOBJICHa HEOOXIIHICTIO CHCTEMaTH3aIlil CydyacHUX MiAXOMAIB 0
BU3HAYCHHS KJIOYOBUX (akTOpiB, M0 OOYyMOBIIOIOTh IO3UTHBHY JWHAMIKy PO3BHUTKY
MDKOpraHi3aliiHuX BiIHOCMH Ha B2B puHKy Ta HampaitoBaHHSM HEOOX1THOTO METOI0JIOTIYHOTO
THCTpYMEHTApIIO 11010 OI[IHKH TaKOTO MapTHEPCTBA.

AHaii3 ocTaHHiX gochailukeHb Ta myOuaikamiii. Ciig  BIAMITUTH, 0 MpoOJjeMaTHKa
MapTHEPChKUX BiAHOCMH Ha puHKy B2B (Business-t0-BuSINesS) akTHBHO IOCTIIKYEThCS SIK
3apyODKHUMH, TaK 1 BITYM3HIHMMU BYEHUMH. 30KpeMa, 3aCHOBHHMK Cy4acHOi Teopii MapKeTHHIY
@inin Kotnep, oauH i3 mepmux BHUCBITIMB NMPHHLIUIHN TMAPTHEPCHKOI B3a€MOIii, CIIPAMOBaHI Ha
JIOBIOCTPOKOBY ITIHHICTh KJTIEHTA, 110 CTAJIO 0230BOI0 OCHOBOIO IS MOJIAIBIIIOTO TOCIIKCHHS €T
npoonemu [1]. Konmemnmiro “relationship marketing” y cdepi nocayr ta B2B po3pobus Kpicrian
I'penpyc. BUCBITIIOIOUM MapKETUHT SIK [IPOLIEC YIIPaBIIIHHSA BIIHOCUHAMHU, 3alIPOIIOHYBAB CEPBICHY
MOJIeNIb B3a€MO/Iii; BUCBITIUB (opMyBaHHsS NOBipU sk ocHOBY B2B maprtuepctBa.[2] Jleonapn
beppi, skuii cTaB ONHHWM 13 3aCHOBHMKIB KOHIICIII MapKETHHTY BITHOCHH, y CBOiH  mpaiii
«Relationship Marketing» (1983) Bnepuie oOrpyHTYBaB HEOOXIHICTD IEPEXOAY BiJl pa30BUX YIoOJ
70 JOBFOCTPOKOBMX B3a€MOBMIIIHMX BIJHOCMH Ha puHKy.[3] [eBin ®opa y cBoix mnparsx
«Understanding Business Markets» Ta «Managing Business Relationships» mnpoananizyBanu
0COOJIMBOCTI JJOBrOCTPOKOBHUX BITHOCHMH MDXK MmianpueMcTBamu Ha B2B-punkax.[4] ABropu PoGepr
Mopras Ta lllen6i Xant y crarti « The Commitment-Trust Theory of Relationship Marketing» (1994)
BHCBITJIMUIM ITIIXOM Ta MPUHIIMITK JOBIPH 1 MPUXUIBHOCTI. IX mocmiKeHHs € OHUM 3 MIPOBITHUX
KOHIICTILIi MAPKETHHTY BITHOCUH MiX KiieHTamu y B2B-cepemoBumi.[5]

Cepen BITUM3HSHUX HAayKOBIIB Baromumu € pociipkeHHs O.IlaBienka, JI. bamabanoBoi Ta
O.Boiivaka. Lli aBTopu HalOIBII IPYHTOBHO BUCBITIIIOIOTH MPOOJIEMH TAPTHEPCHKUX BiTHOCHH Ta
B2B-B3aemonii. 3okpema, JI. banabanoBa y cBoOix mparnsx 3 MapKeTHHTOBOTO MEHEIKMEHTY Ta
MapKETUHTY B3a€MOBITHOCHH DPO3IIIAZa€ MeXaHi3MU (POpMyBaHHS JTOBrOCTPOKOBHX 3B'SI3KIB MiX
HiANpUEMCTBAMU Ta KirieHTamu.[6;7] O. Boituak 3aliMaeTbcs JOCHIKEHHAM IPOOJIEMHUX MUTaHb Y
CTpATEeTiYHOMY MAapKETHHTY, BHCBITIIOIOYM MPUHIUIHA KOHKYPEHTHHX BIIHOCHH 1 PO3BHUTKY
MDKOpraHi3amiiHoi B3aeMO/Iii Ha MPOMUCIOBUX PUHKAX, a TAKOK MEXaHi3M YIPaBIiHHSA PUHKOBUMHU
BIIHOCUHAMU Ta pO3BUTKY B3aemoxii Ha B2B-punkax. [8;9] CyuacHi KoHIenuii MapKeTHHTY,
PO3BUTOK MapKETUHTY BIIHOCHH Ta IHTErpalilo0 YKpaiHCHKUX MiANPUEMCTB y MIKHApOJHI Oi3Hec-
Mepexki TpyHTOBHO BUCBITIIeHO y mparsix O.llaBnenka. 3okpema, y ctaTTi «MapKeTHHT B yMOBax
PO3BUTKY 1H(OPMAIIIIHOTO CYCHUIBCTBA» aBTOP BHUCBITIIOE Ta OOTPYHTOBYE TpaHC(OpMALIi0
MapKeTUHTOBUX KOHLEMIINA IiJ BIUIMBOM IU(pPOBi3alii €KOHOMIKH, PO3BUTOK IHTEPAKTHBHHUX
KOMYHIKalliif Ta HOBUX ()OpM B3a€MOJIIT MIXk HIANPUEMCTBAMHU 1 CIIOKMBauYaMH, 30KpeMa, MepeKeBi
dhopmu criiBpoOiTHUIITBA Ta MapTHEpCTRA. [10]

OTOX, BHCBITJIIEHHS MapKETHHIY IapTHEPCbKUX BiAHOCMH 1 B2B-B3aemofii € moOTeHLINHHO
aKTyaJbHUM JUJISl TIEPCIIEKTUBHUX JOCHIDKeHb. L[poMy crpusie CydacHHWH CTPIMKHI PO3BHTOK
BHYTPIIIHIX Ta riobamizaniiiaux TpancdopMariiii Ha MakpopuHKY. BinnoBigHO, HE BTpayaroTh CBOET
aKTyaJIbHOCTI ~ MpOOJIEeMU YIpPaBIIHHS MDKOpraHi3allifHUMHU BIJHOCHHAMH, YyJIOCKOHAJIEHHS
MeXaHi3MiB ()OpMYBaHHS JIOBIpY MK MapTHEPaMH, OL[IHIOBAHHI XHUTTEBOI L[IHHOCTI Ta psiJi iHILIUX,
OB’ sI3aHUX HAIPSMIB.

Meta nocaiizkeHHs — OOTPYHTYBATH CydacHi MiJXOU 10 BU3HAYEHHS KJIIOYOBUX (DaKTOpIB, 110
0OyMOBIIIOIOTh MMO3UTHUBHY JUHAMIKy PO3BUTKY MIKOpraHizaliiHUX BiHOCHH Ha B2B puHKy Ha
IpeaMeT HampaloBaHHs HEOOXiJHOT0 METOJOJIOTIYHOrO IHCTPYMEHTAapil0 MI0J0 KOMILIEKCHOI
OIIHKA TaKOTO MapTHEPCTBA.

Metoamn nocaiizkeHHs. Y  mpoleci  JIOCTHDKEHHS ~ CydacHMX IMIiAXOJIB O BHU3HAYCHHS
KJIIOYOBHUX (PaKkTOpiB, 110 OOYMOBIIOIOTH MO3UTHBHY AMHAMIKY PO3BUTKY MIKOPTaHi3aliiHUX
BiTHOCUH Ha B2B pHHKY BHKOpPHCTaHO KOMIUIEKC 3araJlbHOHAYKOBHX Ta CHEIlaJlbHUX METOJIIB
HayKOBOTO TI3HaHHSA. MeToj aHamidy Ta CHHTE3y 3aCTOCOBAHO IS JOCIHIDKEHHS TEOPETUYHUX
MiIXOMAIB 10 TPAKTYBaHHS MIXOPTaHi3allifHUX BIAHOCHH , a TaKOX JUIsl OMPAIIOBAHHS HAYKOBHX
nyoumikaiiid y cdepi maptHepctBa Ha B2B punky. Meton y3araabHEHHS Ta CHUCTeMaTH3aIlil
BUKOPHUCTAHO y Tpoleci OOrpyHTyBaHHS aHaJIITUKM mpoOieM Yy cdepi yHOpaBIiHHA
MDKOpraHi3aliiHUMH BigHOCHHaMHU. [lOpiBHAJIBHUII METOJ 3acTOCOBAHO MiJ 4Yac aHalizy
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MDKHApOKHMX Ta BITYM3HSHUX MIDKOpPraHi3aliiHUX TMapTHEPCTB Ha TMpeAMeT BH3HAYCHHS
epeKTUBHOCTI Ta mpobOieMaTuku. DakTOPHUN aHaNli3 BUKOPUCTAHO MJISi BU3HAYCHHS  BIUIMBY
MDKOpPTraHi3aliiHUX BiJIHOCHH Ha CIiJIbHE CTBOPECHHS IIIHHOCTEH.

BukJian ocHoBHoro marepiany. s 3a0e3neueHHs] KOHKYPEHTOCIIPOMOXKHOCTI ITiITPUEMCTB,
oco0Bo Ha B2B-puHKax, Ba)KJIMBUM YHHHHUKOM, IO 3a0€3Meuye YCIIiX, € OTUMAIBHO MO0y 10BaHi
MiKOprasizaniiiai Biznocunu. Tak, KoMmaHii Bce piJiie NpamioTh 130J50BaH0, (YHKIIOHYIOUH Y
CTPYKTypax CKJIaJHHUX Mepex. B cuiay mporo ympaBiiHHS MIKOpPTraHi3alliiHUMH BiJHOCHHAMU
MEPETBOPIOETHCS HA BAXKIMBUN HANIPSIM HAYKOBUX JOCITIKEHDb y c(hepi MAapPKETUHTY BiHOCHH.

OTto’x, MiKOpraHizaimiiHi BIIHOCHHM Ha Cy4acCHOMY €Talli JIOIIJbHO BH3HAYaTH SK CHCTEMY
JOBIOCTPOKOBHX B3a€EMO3B'A3KIB MUK IIAMPHEMCTBAMHU Ta OPTraHi3allisMU, B OCHOBI SIKUX JIEKATh SIK
TpaHCakiii 3 o0oOMiHy MarepiaJbHUMH, (DIHAHCOBUMHU Ta 1H(POPMALIMHUMH pecypcamH, TakK 1
MEXaHI3MH PO3BHUTKY IapTHEPCTBA, JOBIPHM Ta KOOPJHMHALII MiSIIBHOCTI 3 METOI0 CHIJIBHOTO
CTBOPEHHS I[IHHOCTEH.

BigmiTMO, 1m0 cydyacHi IOCHI/DKEHHS y IIbOMY HAampsMKy JAeJalli 4acTille CHOpsMOBaHi Ha
po3po0sieHHsT MoOJeNel ymnpaBliHHS MapTHEPChKUMU Mepexkamu. Ps aBtopiB, 30kpema, O.
[adamtok, BHUCBITIIOIOYM TApTHEPCHKI BIHOCHHHW, BHOKPECIIOE HANpPSMH MOIETIOBAHHS Ta
ONTHMI3aIlil mapaMeTpiB B3aEMO/II1 31 CIIOKMBaYaMH, IPOMOHYIOYH MiAX0AU 10 ToOYA0BU MoAenei
MapKETHHTOBUX B3a€MOJIA Ta YIpaBliHHSA Mepexkamu creiikxonaepiB.[11] Omnwmparounce Ha
aKTyallbHI HaIlpalfOBaHHS, BBAXKAEMO 3a HEOOXiJHE MOTIMOJIIOBATH MAapKETUHIOBI JOCIIIKEHHS
MDKOpraHi3allifHUX  MapTHEPCHKUX  B3a€MOBIIHOCHH, YIPaBIiHHA HHUMH, PO3MIMPIOIOYH
METOJIOJIOTIYHUN 1HCTpyMeHTapiii y miil cdepi. Ha wamy, nymky, mnepemycim, HeoOXigHO
JeTani3yBaT MPOOJIEMH YIPABIIHHA MIKOpPTraHi3aliiHUMH BiTHOCHHAMH, SIKi IiJ] BIUTHBOM PSIY
(bakToOpiB aKTyasi3ylOTh YK€ HalpalbOBaHI MEXaHi3MH, BOJIHOUAC, BUOKPECIIOIOYN HOB1 HAMpPSIMU
JOCITiIKCHb.

Y tabmuui 1. HaBepeMO OCHOBHI MPOOJIEMHI YMHHUKH, IO MalOTh CYTTE€BUN BIUIMB Ha
MiKOpraHi3aiiiiHi BiTHOCHHH.

Tabnuys 1.
AHaJjiiTuka npod.sem y cdepi ynpap/aiHHA MizKopraHizauiiHUM#u BiTHOCMHAMH
Ilpobnema 3azanvna xapakmepucmuka Hanpamu oocnioicens
Ilpobnemu
®opmyBanHsg Ta | OjHa 3 HAHBAXKIUBIIIKUX NpobaeM, |- GakTOpH Ta iX BIUIMB HA (POPMYyBAaHHS
HiATPUMKA OCKUIbKHM caMe JO0Bipa BUCTYNA€  |IOBIpH;
J0BipU OCHOBOIO JIOBIOCTPOKOBOI'O - MEXaHI3MM MiJTpPUMaHHS JOBIpU B
CHIBPOOITHUIITBA Ta 3HWXKYE MOTPedy |yMOBaxX €BU3HAUEHOCTI;
B Ha/IMIpHOMY KOHTpPOJIi i - pemyTamisi KOMIIAHII Yy KOHTEKCTI
dbopmaitizariii BIIHOCUH MIXK MapTHEPCHKUX BITHOCHH;
apTHeEpaMu - uudpoBi TeXHOJNIOTIi y 3abe3nedyeHHi
IPO30POCTI B3AEMOII.
VYnpaBiiHHA [TapTHEpCHKI BITHOCUHH 4acTO - BIUIUB KOH(JIIKTIB Ha CTaOlIbHICTB
KOH(pIIIKTaMu CYNPOBOIKYIOTbCSI KOH(DIIIKTaMU  |013HEC-MEpEK
1HTepeciB, 10 BUMAarae - IPUYMHU BUHUKHEHHS 1H(opMaliitHoi
MONIEPEKEHHSI Ta BPETYJIOBAHHS  |aCUMETPIi Y CHCTeMI B3a€MOBIJTHOCHH a
punky B2B;
- aHaJIITUKA BIAMIHHOCTI CTpaTeT14HUX
IiJIel y mapTHEPChKUX BITHOCHHAX
OnoprynictuyHa | Koy oiHa 31 CTOpiH BUKOPUCTOBYE |- IJIAHYBaHHS MEXaH13MiB KOHTPOJIIO B
MOBE/iHKA NapTHEPChKi BITHOCMHU BUKJIIOYHO Y |KOHTEKCTI 3aro0iraHHs
napTHEPIB BJIACHMX 1HTEpecaxX, BUHUKAIOTh  |OMOPTYHICTUYHOI MOBEIIHKH
PHU3UKHU ONOPTYHI3MY HapTHepiB;
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- KOHTPakTHE  peryjioBaHHS  Ta
PO3BHUTOK B3a€EMHOI BiAMOBIAAIILHOCTI Y
NapTHEPCHKUX BITHOCHHAX.
Koopaunariiss | 3pocTaHHs CKIAAHOCTI JOTICTUYHUX |- CHHXpPOHI3alis Oi3HeC-TpoleciB Ha
JUSUTBHOCTI JaHLIOTIB MOTpedye e(heKTUBHOI  |OCHOBI BUKOPUCTaHHSA IH(POBUX
YYaCHHUKIB KOOPAMHAIIIT MiXK TTapTHEpaMu maThopm;
Mepexi - inTerpauis iHpopMaIiifHUX CUCTEM;
VIPaBIiHHS CIUIbHUMH IPOEKTAMHU
OuinroBaHHS HeBwupimena HaykoBa npo0yiemMa B |- JTOCIIKEHHS HEMaTepiaJbHOTO
€(heKTUBHOCTI KOHTEKCTI PO3pOOJICHHS XapaKTepy MOKa3HUKIB,;
MapTHEPCHKUX yHIBepCaIbHOI CUCTEMH OLIHKU - po3poOICHHS YHIBEPCATIbHOI CUCTEMHU
B1JIHOCHH pPe3yIbTaTUBHOCTI OIlIHKH,
MDKOpraHi3aiitHoi B3aeMoil - CIiJIbHA PUHKOBA I[IHHICTb.
YnpasiaiHHS EdexTuBHICTS TAPTHEPCHKUX - 3HAHHJ SK CTpaTeriuHuN pecypc y
3HAHHSMH T2 |BIJHOCHH 3HAYHOIO MipOIO 3aJICKUTh |MapTHEPCHKUX BiIHOCHHAX;
iHopmariiHui BiJl 0OMiHY 1H(QOpMAIIIEI0 MIXK - 3aXHMCT KOMepIiiHOI iH(opMaIii
00MiH napTHepamu, nmpodiiema € 3asi  3abe3mneueHHs 1HpopMaIiiHOT
AKTYyaJbHOIO 3aBXKIIH. Oe3reku;
- CTBOpPCHHS CHUTBHHMX 0a3 TaHUX Ta
nudpoBux mwiargopm

Licepeno: cghopmosano aemopamu

Ha nmixcraBi HaBeneHoi BHILE AaHAMITHKM MOXHA CTBEp/UKYBaTH, IO  YIpPaBIiHHA
MDKOpraHi3al[iiHUMH BIJHOCHHAMHU € CKJIAJHUM Ta OararorpaHHUM IIPOIECOM, IO OXOILIIOE
HIMPOKUH CIIEKTP EKOHOMIUHHUX, COLIIabHUX, iIHPOpMaIliifHi acnekTiB B3aeMoii mianpuemcTs. Came
i HampsMU BU3HAYAIOTh CYyYaCHHWH PO3BUTOK TEOpii MapKETHHTY NapTHEPCHKUX BIHOCHH Ta
ynpasiinHs B2B-B3aeMogieto.

BaxnmBo 3ayBakuTH, IO aKTyaJbHICTh TaKHX JOCIIHKEHb TPYHTYEThCS HA MIKHApOJHUX Ta
BITYM3HIHUX IPaKTUKaX. MaeMo XOpOIlli MPUKIaIU HApTHEPCTB, sIKi JEMOHCTPYIOTh BUCOKUH PiIBEHb
JIOBIpHY, MAPUTETHOTO IJIaHYBaHHs, OOMiHY 1H(OpMalli€l0 Ta CTBOPEHHS CIUIbHOI LIHHOCTI. J{o
npuknany, IlapraepctBo Procter & Gamble ta Walmart - oguH i3 HaWBIZOMIIIMX HPUKJIAIIB
YCHIIIHUX MIPKOpraHi3aliiHuX BIJHOCHH Y cBITI. L{i kommaHii nepelnu BiJ TpaAuLliiHUX BIAHOCUH
«MOCTAYAJIbHUK-TIOKYTIELbY» /10 MOJEJNl CTPaTeriyHOro MapTHEPCTBa, 3aCHOBAHOI HA CHUIBHOMY
IUTaHYBaHHI, IPOrHO3YBaHHI MOMMUTY Ta OOMIHI JAHUMH B PEXHUMI peajabHOro yacy. Takui mijaxiz
JI03BOJIUB CKOPOTUTHM TOBAapH1 3arac, MiJBUIIMTU JOCTYIHICTh MNPOJYKIii Ta ONTHUMI3yBaTH
norictuuHi npouecu.[12] IaptaepctBo Mix IBM ta Apple no3Bonuno o0'eaHaTv KOpHOpaTHUBHI
pimienHss IBM i3 mo6ineHUMH TexHosorisMu Apple s Gi3Hec-kopuctyBauiB. KokHa 13 mux
KOMIIaHIM Jlocsirjla METH Yy CTBOPEHHS HOBOI I[IHHOCTI JJISl KJIIEHTIB, BUKOPHUCTOBYIOUM CIIbHI
Kimo4yoBi  kommereHuii. Ile 1me oxumH mnpukiany  sickpaBoi  JeMOHCTpalii  e(heKTHBHOCTI
KOMIUIEMEHTApHUX PECYPCIB Ta CTPATErIYHUX allbHCIB y B2B-cepenopuuii.

OpHuM 13 BOATUX MPUKIIAAIB BITYM3HIHUX MDKOPraHi3allifHUX BiIHOCHH € TapTHEPChKa Mepexa
KMZ Industries. Ykpaincbka KoMIaHisi BAPOOHUIITBA €JICBATOPHOTO OOJIaIHAHHS, KA CITiBIIPAIIOE
3 arpapHUMH MiANPUEMCTBAMH, NPOEKTHUMH OpraHi3alisiMM, MOHTR)XHUMH MiJIPSIHUKAMH Ta
¢iHaHCcOBUMHM ycTaHoBamH. Takuii ¢QyHKUiOHan 3abe3nedye TOBHMM MK CTBOPEHHS
3epHO30epiraTbHIX KOMIUIEKCIB: BiJ] TPOEKTYBAHHS IO CEPBICHOTO 00cayroByBaHHs. CIoA1 BXOAATh
TakoX OaHKIBCHKI MapTHEPH, CTPaxoBl KOMIIaHIi, sIKI MpUIMalOTh y4acTh y ¢inaHcyBanHi.[13] Lle
XOpoIia MoJienb BepTUKanbHOI B2B-mepexi, ne MammHOOyAIBHE MiANPHEMCTBO KOOPAUHYE
B3a€EMOJII0 0araTbOX YYacHUKIB JIAHIIOTa CTBOPEHHSI IIHHOCTI. Y pe3yjbTaTi J0CATaeThes
OaratoacreKTHUI MapKEeTMHIOBUI e(EeKT Ha OCHOBI yNPaBJIiHHS CIUJIbHUMU MPOEKTAMHU.

MoskHa npUBECTH 111€ Psi/i MOKA30BUX MPHUKJIAI1B MIKOpraHi3aliiHUX B3aEMOBITHOCHH. Baxnnso
3ayBaKUTH, IO Taka MOJENb «HiANpPUEMHUNTBa» Ha B2B pHHKY € MICIHHOIO 3 TOUYKH 30pYy
(dbopMyBaHHS JOBIpU MIXK MapTHEPaMH, OLIIHIOBAHH1 KUTTEBOI LIIHHOCTI Ta Psily 1HIIUX MOB’I3aHUX
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HaIpsIMiB, 110 BUOKPECTIOIOTh €(PEKTUBHICTh TAKOTO MapTHepCTBa. [lignmpuemMcTBa aenasni dacTimie
BUKOPHUCTOBYIOTh KOHIETIIIO JKUTTEBOI ILIHHOCTI TMApPTHEPCTBA - CYKYNHY EKOHOMIYHY Ta
CTpaTeriyHy BUTOJY BiJ CHIiBIpalll MPOTATOM YChOTo mepioay B3aemoii. Came MiKOpraHizalliiHi
BiJIHOCHHH BILTUBAIOThH HA OI[IHIOBAHHSI JKUTTEBOI I[IHHOCTI B KOHTEKCTI psimy acmekTis.(Puc.1)

Ha Hamry ayMKy, BaXXJIMBUM € JIOCHI/DKEHHS TaKOTO BIUIMBY Ha OYIKYBaHHUW pe3yJbTatr
MDKOpPraHi3amiifHoro napTHepcTBa — CTBOPEHHS CIUIBHOT IIIHHOCTI, 60 Ha BiIMiHY BiJ TPaAULIHHOTO
MIJIX0Ty, 3@ SIKOT'0 KOYKHE MiJIPUEMCTBO CTBOPIOE LIHHICTh CAMOCTIMHO, KOMIIaHIi y MapTHEPCTBI
¢dbopmyroTh ii pa3oM IUISIXOM B3a€MOJIT uepe3 CHuIbHY po3poOKy MpOAyKLii, iHTerpamiro 6i3Hec-
MpoIIeCiB, OOMIH TEXHOJIOTISIMU Ta 3HAHHSAMHM, KOOPIUHAIIIIO JIOTICTHYHHUX OIepallii, peari3alito
IHHOBAI[ITHUX MPOEKTIB, CHIUIIbHE OCBOEHHS HOBHX PHHKIB. OKpIM IIbOTO, Y TaKOMY CEpEIOBHUIII
I[IHHICTh CTBOPIOETHCS HE JIMIIC JUIS YYaCHUKIB MAPTHEPCTBA, a W JUIA KiHIICBHX CIIOXHBAdiB Ta
HIINX YY9aCHHKIB Takoi Oi3HeC-Mepexi.

MixoprasizaniiHi BLITHOCHHIH

'-‘-—
ACHEKTHICTE BIUTHBY Ha CILUIBEHE CTBOPEHHS IIIHHOCTEN

Unm  pgoBmie TPHBAIOTh IIAPTHEPCHKL BIIHOCHHI, THM OLTBIIA
TPI_IBamCIEB IIHHICTE CTBOPIOETBCH, OCKUIBKHI JTOBIOCTPOKOBA  CIIBIIpAlls
CIIEIIpAIll 3a0e3medye cTaOLIBHICTE JOXOMIB 1 TO3BOJAE CKOPOYYBATH BHIPATH

Ha IIOIIYK HOBIIX KOHTpaI"E‘HTjB.

¥ ¥ ¥

) IMocTifiHI mapTHEpH dAacCTIiIe 3OIIICHIOITE MTOBTOPHI 3aKYMIBII,
JloAnbHICTS 301MBITYIOTE 0OCATH 3aMOBJIIEHB, € MEHIT TYTANBHMH IO TIHOBHX
KOIHBAaHB, M0 MIIBHINYE X TOBTOCTPOKOBY EKOHOMITHY INIHHICTE.
PerryTamift- Cr[iBnpa{_Iﬂ 3 aBTOPITETHIMI KOMIAHIAMH  [iIBHIIYE ,uli;mB.y
HITi edexT PETyTALikO TMIAIPHEMCTBA, CTPIAOYI 3aTyICHHIO HOBIX KIiCHTIB
Ta MapTHepIB

IaHOBAaIIT IlapTHepn, #KI  aKTHBHO  OOMIHIOIOTBECA ~ 3HAHHAMI  Ta

HHII BIPOBALKYIOTE IHHOBAIl, CTBOPIOIOTE JOOATKOBY CIpaTeridHy

[IOTeHITIAal LWIHHICTB, AKA4 YacTO IIepeBIIIye NpAMI (DIHAHCOBI pe3yIIBTaTII
CIIIBDOOITHIIIITEA.

Puc. 1. ACIeKTHiCTh BIVIMBY MI’>KOPraHi3aniiiHUX BiITHOCHH Ha CNIJIbHE CTBOPEHHS LIHHOCTEMH
IDicepeno: cghopmosarno na ocnosi 14

be3ymMoBHO, pe3ynapTaTH TaKOro MAapTHEPCTBA Ta CTBOPEHHS CIUIBHOI LIHHOCTI MOTpedye
MapKETUHTOBOI OLIHKM 3 METOK BHU3HAa4YeHHS €()EeKTUBHOCTI, OOIPYHTYBaHHs JOLUIBHOCTI TakKoi
CHIBIIpalll, BUSBICHHS HaWOUIbII LIHHUX MapTHEPiB, GOpMYyBaHHS MOJANbBIIOI CTpaTerii pO3BUTKY
6i3Hec-Mepexi. BaXIMBO - OlliHKa Ma€ OXOIUTIOBATH SIK €KOHOMIYHI, TaK 1 HEEKOHOMIYHI pe3yIbTaTu
B3aeMOAIl. Y 1bOMY KOHTEKCTI MO>XKHA BHUOKDPECIUTH AEKIIbKa HAIMpsIMIB OLIHIOBaHHS CHUIbHOI
minHocTi. (Ta6:m1.2)

Tabnuys 2
Hanpsimu ouliHIOBaHHSI CHIIJIBHOI WIHHOCTI
Hanpsim oniHlOBaHHs Pe3yibTaTUBHI IOKA3ZHUKH
ExonomiuHa miHHiCTH — MIPHUPICT MPUOYTKY;
(HampsiM OLIIHIOBAHHS TIOB'SI3aHUH 13 — 30UIbLLIEHHS 00CATY MPOIaXKiB;
(biHaHCOBUMHM pe3yJIbTaTaMHM CIIBIpaLll) | — 3HW)KEHHS BUTpAT;
— TBUIIEHHS PEHTA0EIbHOCTI;
— CKOpPOYEHHS TPAaHCAKLIMHUX BUTPAT;
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— 3POCTAaHHs PUHKOBOI YaCTKH.

Omnepauniiina HiHHICTH
(BimoOpaxae mokpaiieHHs Oi3Hec-TIPoIECiB
YHACJIII0K CIiBITpaIti)

— CKOPOYCHHS Yacy BUKOHAHHS 3aMOBJICHb;

— MiABUIIEHHS TOYHOCTI IPOTHO3YBAHHS MOTIUTY
— 3MEHIIICHHS BUPOOHUYHX BTPAT;

— OITUMI3allis 3aracis;

— MOKPAIICHHS SIKOCTI TPOYKITii.

InnoBaniiina miHHicThL
(BMHHKA€E BHACIIIOK CITUIBHOTO CTBOPEHHS
HOBHX MPOJYKTIB, TEXHOJIOT1H abo 6i3Hec-

MOJICIICH )

— KIJTBKICTh CIUTBHUX 1HHOBAIlIMHUX MPOEKTIB;
— KUTBKICTh HOBUX MPOAYKTIB;

— 00CHTr IHBECTHUIIH B IHHOBAILIIT;

— KIJIBKICTh ITaTEHTIB;

— IIBHUJIKICTh BUBEJICHHS IHHOBAIII HA PUHOK.

Indopmaniiina niHHiCTH
(noB's13aHa 3 OOMIHOM 3HAHHSMU Ta
iH(}OopMaIliero MK mapTHEPaMM )

— MBUAKICTh OOMIHY 1H(hOpPMAITI€TO;

— pIBEHb JOCTYITHOCTI JaHUX;

— SIKICTh MapKETUHTOBOI 1H(pOpMAIIiT;

— e(DeKTHUBHICTH CIIJIBHOTO MJIAHYBAHHSL.

Peasiniiina (BizHOCMHHA) HiHHICTH
(opmyeTbes 3aBASIKM PO3BUTKY JOBIpH,
MPUXHIBHOCTI Ta JIOSIILHOCTI MiX
napTHEpamHu)

— piBEHbB JOBipH;

— 3aJI0BOJICHICTh CITIBIIPAIICIO;

— TPUBAJIICTh MAPTHEPCTBA;

— FOTOBHICTB JI0 IPOJOBKEHHS BiTHOCHH;
— piBeHb KOH(MIIIKTHOCTI.

Crpareriuna niHHiCTh
(xapakTepusye JOBIOCTPOKOBI BUTOJIU BiJl
CHiBHparii)

— JIOCTYTI JI0 HOBUX PHHKIB;

— JIOCTYTI JI0 HOBUX TE€XHOJIOTIH;

— MOCHJICHHSI KOHKYPECHTHUX TIepPEeBar;
— PO3BUTOK Oi3HEC-MEPExi;

— 3MIITHEHHS] PUHKOBUX TTO3HIIIH.

IDicepeno: cghopmosarno na ocnosi: 15

3po3yMino, L0 JUIIE€ KOMIUIEKCHE OI[IHIOBAaHHS TAaKMX pe3yJbTaTiB J03BOJIIE€ BHU3HAYUTU
e(eKTUBHICTh NMApTHEPCHKUX BIJIHOCHH, BUSBUTH HAMOUIbII LIHHUX MapTHEpIB Ta 3a0e3MeunTH
CTaJIMI PO3BUTOK Oi3HEC-MEPEX B YMOBAX CydyacHOi ekoOHOMIKH. [IpoTe, He0OXi1HO BIAMITUTH HU3KY
TPYJHOILIB MIPU OI[IHIOBaHHI CHUIbHOI IIIHHOCTI Yepe3 HeMaTepiaibHUN XapakTep, CKIAJHICTb
BIJJOKpeMJIEHHS e(eKTy MapTHEPCTBA BiJl BIUIMBY IHIIMX (DAKTOpiB, pi3HE COPUHHATTS LIHHOCTI
PI3HUMHU yYaCHUKAaMHU MEpPEK1 Ta ¥ BIICYTHICTh YHIBEpCaIbHOI METOIMKH OL[IHIOBAHHS, 30KpeMa.

KommnexkcHuit miaxin nepeadadae popMyBaHHS 30aJlaHCOBAHOI CHCTEMH OIIHIOBaHHS, /i€ KOXKHA
rpyna noka3HUKIB Ma€ CBii BaroBuii mokasHuk. Ha ocCHOB1 HOpMOBaHUX MOKAa3HUKIB PO3PaX0OBY€ETHCA
IHTEerpaJIbHUN 1HIEKC ePEeKTHUBHOCTI MapTHEPCTBA, SKUH /J03BOJIAE MOPIBHIOBATU PI3HI TMPOEKTH,
OLIIHIOBAaTH JMHAMIKY PO3BUTKY, BUSBIISITH CHJIbHI Ta CJIa0KI CTOPOHM, NPUMMATH PILIEHHS MO0
CTpPaTETiYHOr0 PO3BUTKY MIKOpraHi3aliiHuX BiTHOCHH. [IoOKpOKOBY MOCIIJOBHICTh TAKOT'O MiIXOAY
300pa3uMo Ha PUCYHKY 2.

Kpok 1: Kpox 2: Kpok 3: Kpok 4:
Busnauenns rpyn OuiHIOBaHHS Pospaxynox InTepnperaris
MOKA3HHUKIB Ta ix pe3yJIbTaTIB IHTETpaJIbHOTO pe3ynbTary
BaroBUX 3HA4YCHb IHJIEKCY

Puc.2. llocnigoBHICTh KOMILIEKCHOTO MiIX01Y /10 OMIHKM CHIbHOI HiIHHOCTI
IDicepeno: cghopmosaro asmopamu

Taxuit miaxig BapTy€e BUKOPUCTOBYBATH MPH OI[IHIOBAHHI CHIIBHOI LIIHHOCTI MI>KOpraHi3aliiHUX
BimHOCMH y B2B-Mapketunry. Moro pesynbTaTHBHICTH —103BONS€ BpaxyBaTH SK €KOHOMiuHi
pe3ynbTaTd, Tak 1 SKICTh B3a€EMOJIl, CTpaTeriyHi IepeBard, IHHOBALIMHUN Ta CcTpaTeriyHui
MOTEHI[iaJl TapTHEPCTBA.
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BucHoBku. Pe3ynbTaté mMpoBEICHOTO IOCHIHKCHHS TAIOTh MOMJIMBICTH CTBEPIPKYBATH,IIO B
yMOBax MOCUJICHHS! KOHKYPEHIIi1, riobai3allii eKOHOMIYHHUX MpoLeciB, HuppoBoi TpaHchopmalii Ta
3pOCTaHHs HEBH3HAYEHOCTI 30BHIIIHHOTO CEPEIOBHUINA OKpEeMi KOMMaHIl Jefami piaiie MOXYTh
CaMOCTiIiHO (OpMyBaTH Ta MIATPUMYBAaTH BHCOKI KOHKYpEHTHI IepeBaru. 3a TaKUX YMOB
MDKOpraHi3aiiiHa B3a€MOJliSI TEPETBOPIOETHCA HA CTpPATEriYHUN pecype, IO J03BOJISE
HiANpHUEMCTBAM 00'€JTHYBaTH HE JIMILE MaTepiaibHi, piHAHCOBI, a i iHpopMaLiliHi, IHTENEKTyalbHi
Ta IHIII PECYPCH ISl TOCATHEHHS CIITBHUX ITUICH.

BaxmBoro 3HaueHHs y MapTHEPCHKiN B3aeMoIii HA0yBa€e MOXKIUBICTD JOCTYITY /10 HOBHX 3HAHb,
TEXHOJIOT1H, pUHKIB 30yTy Ta JKEpeJ 1HHOBAIllK, 0 0COOJMBO aKTyaJbHO B YMOBaX JUHAMIYHUX
3MiH pUHKOBOT'O Ta II100ai3aliifHoro cepeoBuia 3arajgom. Binrak, ocodauBoro 3HaueHHs HaOyBae
3aTHICTh IApPTHEPIB CHUIBHO CTBOPIOBATH IIIHHICTH, KA Ma€ XOPOIIy CHHEPrito 00’ eaHaHUX
pE3yJIbTATIB KOKHOTO MapTHepa. Y IbOMY KOHTEKCTI MIXKOpTaHi3aliifHi BilIHOCHHHA BUCTYIAIOTh HE
JUIIE 1HCTPYMEHTOM KOOpAMHAIT MiSUTbHOCTI MIJIPHEMCTB, a ¥ BaXKIMBHUM MEXaHI3MOM
(bopMyBaHHS MEPEKEBUX KOHKYPEHTHHUX IIE€PEBar.

OueBUAHO, MO pe3yJabTaTH MDKOPTaHi3allifHOrO MapTHEPCTBA HE MOXYTh OIIHIOBATUCS
BUKIIIOYHO dYepe3 (IHAHCOBI TMOKa3HWUKU. Y 3B’A3Ky 3 I[IMM  OIHIOBaHHS e€(QEKTUBHOCTI
MDKOpraHi3aliiHuX BIIHOCHMH NOTpeOy€e BUKOPHUCTAHHS KOMILIEKCHOTO MiAXOAY, SIKUU JTO3BOJISE
BPaxOBYBaTH K MaTepiaibHi, TaK 1 HEMaTepiaibHi pe3yJbTaTH CIIiBIpAIli.

Caim BIAMITUTH, IO HAmNpalfOBaHHS Yy IMX HampsMax JIMIIE OCHIIOBATUMYTh PiBEHb
aKTYaJIbHOCTI y 3B’A3Ky i3 HE3BOPOTHIMH IPOIECaMU MiKOPraHi3aliiHOTO MapTHEPCTBAa K Ha
MDKHApOJIHHX, TaK 1 Ha BiTun3HssHOMY B2B punkax. B cuiny 11p0ro, MoJiemoBaHHsI MApKETHHTOBOTO
METOAOJIOTIYHOTO IHCTpPYMEHTapito 3amisd 3a0e3nedeHHs (QYHKIIOHYBaHHS Ta BUMIPIOBAHHS
PE3yJIBTaTUBHOCTI 3JIUIIAIOTHCS aKTYyalTbHUMH 1 11 MaiiOyTHIX HAYKOBUX JOCIIIKCHb.

Cnncox BUKOPHCTAHMX J7KepeJt

1. Kotler P., Armstrong G. Principles of Marketing. 17th ed. Harlow : Pearson Education, 2018.
736 p.

2. Gronroos C. Service Management and Marketing: Managing the Service Profit Logic. 4th ed.
Chichester : John Wiley & Sons, 2016. 544 p.

3. Berry L. L. Relationship Marketing. Emerging Perspectives on Services Marketing [ ed. by L.
L. Berry, G. L. Shostack, G. D. Upah. Chicago : American Marketing Association, 1983. P. 25-28.

4. Ford D. (ed.). Understanding Business Markets: Interaction, Relationships and Networks.
London : Academic Press, 1990. 556 p.

5. MorganR. M., Hunt S. D. The Commitment-Trust Theory of Relationship Marketing. Journal
of Marketing. 1994. Vol. 58, No. 3. P. 20-38. DOI: doi.org

6. banabGanosa JI. B. MapkeTuHr : miapydJHuK. 2-Te BU., nepepoo. i gon. Kuis : 3nanns-IIpec,
2004. 645 c.

7. bana6anona JI. B., Xonox B. B., bana6anosa 1. B. Ctpareriuauii MapkeTHHT : HaB4. MociO.
Kuis : Llentp yuboBoi nitepatypu, 2019. 612 c.

8. Boituak A. B. Mapketunrosi ctpaterii. Mapkemune: meopis i npakmuxa : 30. HayK. Tpallb.
Kuis : KHEY, 2006. Bum. 1. C. 42-50.

9. Boituak A. B. Mapketunr i 30yT. @opmysarnHs punkog8oi eKkoHOMIKY : MIXBIJOM. HayK. 30.
Kuis : KHEY, 2009. C. 245-251.

10. IMaBmenko A. ®. KoHKypeHTOCTIPOMOXKHICTh HAIIOHAIEHOI €KOHOMIKH: POJIb MapKETHHTY.
Exonomixa Yrpainu. 2007. Ne 5. C. 54-60.

11. adamox O. K. MapkeTuHr NapTHEPCHKUX BIHOCUH: MOJEIIOBAHHS Ta OINTUMI3allis
napamMeTpiB B3aeMOJil 31 cHoxuBauamu. Exonomika ma nionpuemnuymeo. 2018. Bum. 40.
C. 137-146.

12. Grean M., Shaw M. J. Supply-Chain Partnership between P&G and Wal-Mart. Business-to-
Business Electronic Commerce: Challenges and Solutions. Boston : Springer, 2002. P. 155-171.
DOI: 10.1007/0-306-47548-0_8.

83



ISSN 2415-808 «Exonomika. MenemxMment. bizaecy Ne 2(53), 2026

13. leBuenko I. FO., CenmikoBa 1. O. Po3BUTOK I1HTErpamiiiHUX TMPOIECIB y 3EPHOBOMY
nigKomIuiekci Ykpainu. Exonomixa xapuosoi npomuciogocmi. 2020. T. 12, Ne 4. C. 61-69.

14. Ulaga W., Eggert A. Relationship value and relationship quality: Broadening the nomological
network of business-to-business relationships. European Journal of Marketing. 2006. Vol. 40,
No. 3/4. P. 311-327.

15. Bal A. S., Képyld J., Li H., Helander N. Collaborative Value Co-creation from a Stakeholder
Perspective: A Literature Review. Global Business Review. 2023.

References

1.  Kotler, P., & Armstrong, G. (2018). Principles of Marketing (17th ed.). Pearson Education.

2. Gronroos, C. (2016). Service Management and Marketing: Managing the Service Profit
Logic (4th ed.). John Wiley & Sons.

3. Berry, L. L. (1983). Relationship Marketing. In L. L. Berry, G. L. Shostack, & G. D. Upah
(Eds.), Emerging Perspectives on Services Marketing (pp. 25-28). American Marketing Association.

4.  Ford, D. (Ed.). (1990). Understanding Business Markets: Interaction, Relationships and
Networks. Academic Press.

5. Morgan, R. M., & Hunt, S. D. (1994). The Commitment-Trust Theory of Relationship
Marketing. Journal of Marketing, 58(3), 20-38. doi.org

6. Balabanova, L. V. (2004). Marketynh [Marketing] (2nd ed., rev. and enl.). Znannia-Pres.

7.  Balabanova, L. V., Kholod, V. V., & Balabanova, I. V. (2019). Stratehichnyi marketynh
[Strategic Marketing]. Tsentr Uchbovoi Literatury.

8.  Voichak, A. V. (2006). Marketynhovi stratehii [Marketing strategies]. Marketynh: Teoriia i
Praktyka, (1), 42-50.

9.  Voichak, A. V. (2009). Marketynh i zbut [Marketing and sales]. Formuvannia Rynkovoi
Ekonomiky, 245-251.

10. Pavlenko, A. F. (2007). Konkurentospromozhnist natsionalnoi ekonomiky: rol marketynhu
[Competitiveness of the national economy: The role of marketing]. Ekonomika Ukrainy, (5), 54-60.

11. Shafaliuk, O. K. (2018). Marketynh partnerskykh vidnosyn: modeliuvannia ta optymizatsiia
parametriv vzaiemodii zi spozhyvachamy [Relationship marketing: Modeling and optimization of
consumer interaction parameters]. Ekonomika ta Pidpryiemnytstvo, (40), 137-146.

12.  Grean, M., & Shaw, M. J. (2002). Supply-Chain Partnership between P&G and Wal-Mart.
Business-to-Business Electronic Commerce: Challenges and Solutions, 155-171. DOI: 10.1007/0-
306-47548-0_8.

13. Shevchenko, I. Yu., & Sedikova, I. O. (2020). Rozvytok intehratsiinykh protsesiv u
zernovomu pidkompleksi Ukrainy [Development of integration processes in the grain subcomplex of
Ukraine]. Ekonomika Kharchovoi Promyslovosti, 12(4), 61-69.

14. Ulaga, W., & Eggert, A. (2006). Relationship value and relationship quality: Broadening the
nomological network of business-to-business relationships. European Journal of Marketing, 40(3/4),
311-327.

15. Bal, A. S., Képyla, J., Li, H., & Helander, N. (2023). Collaborative Value Co-creation from
a Stakeholder Perspective: A Literature Review. Global Business Review. Advance online
publication.

OKSANA KUNDRIA-VYSOTSKA, RUSLANA SHURPENKOVA, VAHNER IRYNA.
MARKETING OF INTER-ORGANIZATIONAL PARTNERSHIPS IN THE B2B MARKET.

The article highlights the content of modern partnership in the B2B market from the perspective
of updating the subject area of marketing research to define a marketing model for inter-
organizational partnerships.

The paper proposes a definition of inter-organizational relationships as a system of long-term
interconnections between enterprises and organizations. This system is based both on transactions
for the exchange of tangible, financial, and information resources, and on mechanisms for
partnership development, trust, and coordination of activities aimed at joint value creation.
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Drawing on current research, the study substantiates the need to deepen marketing research on
inter-organizational partnerships and their management in order to expand the methodological
toolkit in this field. The challenges of managing inter-organizational relationships are detailed,
which, under the influence of various factors, actualize existing mechanisms while identifying new
directions for research. The main problematic factors that significantly impact inter-organizational
relationships are presented.

The article provides and analyzes vivid examples of partnerships that demonstrate a high level of
trust, parity planning, information sharing, and joint value creation. The results of such research
prompt an update of the scientific and methodical concept of the lifetime value of partnership in the
context of forming (creating) the aggregate economic and strategic benefit from cooperation and,
accordingly, assessing the value created.

The mechanisms, challenging aspects, and pragmatic sides of a comprehensive assessment of the
value created through inter-organizational partnerships in the B2B market are analyzed. This
approach allows for determining the effectiveness of partnerships, identifying the most valuable
partners, and ensuring the sustainable development of business networks in today's economy. A few
difficulties in assessing joint value are highlighted, including its intangible nature, the complexity of
isolating the partnership effect from the influence of other factors, differing perceptions of value by
different network participants, and the lack of a universal evaluation methodology.

Based on standardized indicators, the methodology for calculating the integral partnership
efficiency index is presented, along with the step-by-step sequence of this approach. This allows for
comparing different projects, assessing developmental dynamics, identifying strengths and
weaknesses, and making decisions regarding the strategic development of inter-organizational
relationships in the B2B market.

Keywords: B2B market, inter-organizational relationships, marketing concept, partnership value,
joint value assessment.
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