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AJJANITALISI MAPKETUHIOBOI CTPATEIH JIIIOTEHEPALIIMHUX KOMITAHIN
JO0 MI’KHAPOIHUX PUHKIB

Y ecmammi docniodiceno adanmayito Mapkemun2zo80i cmpameeii 1i002eHepayiitHux KOMNAauit 00
MIDICHApOOHUX punkie. OOIPYHMOBAHO, WO pe3yIbmamueHull 6uxio Ha HO8i Kpainu nompebye
NOEOHAHHA CMAHOAPMU308AHUX YUDPOBUX pilleHb (3 JIOKANI3AYIeEr0 KOMYHIKAYil, nponosuyii,
Kananie npooasicy ma npoyedyp pooomu 3 oanumu. Ha ocnosi ananizy npaxmux {uinpo-M, Sales
Force Europe, MGID i Danone susnaueno kntouosi emanu aoanmayii: nonepeonii PESTLE-ananis,
ceamenmayito ayoumopii, 3aiyyeHHs JIOKAIbHUX eKCnepmie, OMHIKAHAbHY 83aeMo0ito, compliance
ma nocmitine mecmyseanus 2inomes. llokazano, wo nepcouanizayisi nOGIOOMIeHb, NAPMHEPCHKI
mepedxci U aHanimuyHi IHCmpymeHmu niosuwyroms 008ipy KIIEHMI8 i KOHepcito. 3anpononosamo
pexkomenoayii w000  POPMYBAHHA  SHYUKOI  MOOeNi  MIJHCHAPOOHO20 — MACUIMAaOy8aHHs
nidoeenepayiiinozo 6isnecy. Haeonoweno na nompebi eumiprosamu egh)ekmuHicms KamMnawiu 3a
saxicmio B2B nidis, eapmicmio 3any4eHns ma weuoKicmo KOHepcii.

Knrouosi cnoea: nioocenepayis, mapkemuneoea cmpamezis, MidCHAPOOHUL PUHOK, TOKALI3AYis,
aoanmayis, Yu@dposul MapkKemuHe, MYIbMUKAHATLHULL MAPKeMuHe, HNAPMHEPCbKi  Mmepedxci,
MPAHCHAYIOHATIbHA CMPAMezisl.

IMocTanoBka npodJemu. B ymoBax crpimkoi mudposizaiii 0i3HeCy Ta 3pOCTaHHS KOHKYPEHIIi
Ha r100aJIbHOMY PHHKY aJarnTallis MapKEeTUHIOBUX CTpPATErii g KOMMaHii, [0 Creniani3yoThes
Ha JIiTOTeHeparlii, crana MUTaHHSIM BIDKUBAHHS Ta pO3BUTKY. MKHApOIHI pUHKHU XapaKTePU3YIOThCS
3HAYHOIO PI3HOMAHITHICTIO KYJbTYPHHX, IPAaBOBUX Ta E€KOHOMIYHMX YMOB, 110 Oe3[0oceperHbo
BIJIUBAE Ha 3aTpeOyBaHICTh MOCIYr, OpeHJOBY BIII3HABAaHICTh Ta JIOBIPY /0 KOMIaHIi cepen
NOTEHIIMHUX KiieHTiB. OCTaHHI POKM BiJ3HAYAIOTHCS CYTTEBMM AaKTHUBI3YBaHHSIM YKpaiHCHKHX
KOMIIaHi# y cepi JioreHepalii Ha MXXHapOAHINM apeHi, MPOTe MPOoLeC aAaNnTalii iXx MApKETUHIOBUX
CTpaTeriii CTHUKA€TbCAd 3 PAJOM BUKIMKIB, 3YMOBJICHMX HEOOXIIHICTIO BpaxyBaHHs JOKaJIbHOI
cnenudiky, 3aKOHOAABYMX HOPM 1 BIJIACHE OCOOJIMBOCTEH MOBEIIHKH CIIOXHBAYiB Yy ILTHOBUX
KpaiHax. TeopeTuuHe oOrpyHTYBaHHS L€l MPOOJIEMH Ta aHaJi3 IOCBiy MPOBIAHUX I'PaBLiB PUHKY
CTaHOBJISTh HIATPYHTS JOCTIIKEHHS

AHaJi3 ocTaHHix gocaimkens i myOaikauniii TemaTuka aganraiiii MApKETHHTOBUX CTpaTeriil y
MDKHApOAHOMY O13HECI aKTUBHO PO3KPUBAETHCS SIK Y BITUM3HSHUX, TaK 1 B 3apyOLKHUX JKeperax.
HaykoB1i miKpeciowTh, 0 yHIBepcalizalis Moxe 3a0e3MeUnTH €KOHOMIi0 MaciTaliB, MpoTe
JIMIIE CTpaTeriuHa THYYKICTh CIIPUS€ 3aBOIOBAHHIO JOBIpU Yy PI3HUX KynbTypax. JlocnimpkeHHs
I'yrapeBoi FO.B. yTouHIOIOTS, 1110 JOKai3allis MeCeIXKiB 1 mepcoHai3alisd MPONO3ULIiN J03BOJIAIOTh
3HAYHO TIJBMIIUTH KOHBEPCIIO 3aBASKU CHIBIpall 3 perioHalbHUMM JIIJAepaMHu JyMOK 1
3aCTOCYBAHHIO PEJIEBAaHTHOI JeKCHKH [1]. AHami3 AisibHOCTI eBponeiicbkoi kommanii Sales Force
Europe miaTBepKye: 3adydyeHHs] MICIEBUX €KCIEPTIB 3a0e3redye pe3ybTaTUBHICTh 1 CKOPOUYE
nepio BUXOMy Ha HOBUM puHOK. CyyacHi JOCHIIKEHHs MiJKPECIIO0Th, 10 IHTErpalis MpaKkTHK
rJ100aJbHOr0 1  MYJIBTHHALIOHAIBHOTO MApKETUHTY CTBOPIOE CHHEPreTHYHUH eQeKT, Ul
MPOSIBIISIETHCS Y MIJIBUIIEHH1 JIOSUIBHOCTI KITIEHTIB 1 KOHKYPEHTOCIPOMOXKHOCTI.

VY mexax 1udpoBoi TpaHcpopMallii MApKETUHIOBUX CTpaTerii 3HaAUHUN BHECOK Y PO3BUTOK
TEOPETUYHHUX 1 MPAaKTUYHUX OCHOB 3po0JIeHO Ha 0a3l JOCHiPKeHb, NMpoBeleHUX y JlepxaBHOMY
yHiBepcUTeTI  1HGOpPMalLIHHO-KOMYHIKALlIMHUX  TexHojorid. OcoOauBy yBary MNpUAUIEHO
MDKHApOJHOMY MapKETHUHTY Ta 3aCTOCYBaHHIO 1H(OpMAIIfHUX TEXHOJIOTIH y mpolecax ajganTarii
013Hec-Mojiesiel 0 TJIOOANbHUX 1 JIOKAIbHUX YMOB, IO € KPUTUYHUM JJIs JIiIOreHepaliiiHuX
KOMIIaHiH, sIKi BUXOJSATh HA MDKHAPOAHI pUHKH [2].

TeopeTnuHy OCHOBY JOCHIIKEHHS TaKOX CTAHOBIISITH Mpalll, Y SKUX PO3KPUTO CTpaTeriyHUIl
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MapKeTHHT, JOPMYBaHHsI PEKJIaMHOT CTpaTeTi MiAMPUEMCTBA Ta AWJIEMY CTaHIapTU3aIlil i ajanTaiii
B MiKHapoaHoMmy MapkeTuHry. 3okpema, H. B. Kyzaenko cucremarusye minxomu a0 BHOOpPY
pUHKOBHX 1 KOHKypeHTHuMX ctparterid, O. €. Ky3pmin, C. b. Pomanummu 1 H. I. T'op6anb
PO3TIISAIAIOTE PEKIIAMHY CTPATeril0 SK €JIEMEHT KOMIUICKCHOI KOMYHIKAIIHOI MOoMiTHKH, a M.
Teomociy, JI. K. Jleonimy Tta C. XoyieHCEH OOIPYHTOBYIOTh 3aJICXKHICTh MIXKHAPOIHOL
MapKETHHTOBOI aJIalTallil BiJl XapaKTePUCTUK KOHKPETHOTO puHKY [7—10].

Buainenns: HeBHUpilIEeHUX paHille YacTHH 3arajibHoi npobiemu. [Ipobiiema mossrae y mouryky
ONITUMAJIFHOTO OaJlaHCy MIX CTaHAAapPTU3ALIEI0 i aAanTalli€o: 3 OAHOTO 00Ky, yHi(ikoBaHi HUPPOBI
pIIIEHHS A03BOJIIOTE CKOPOTUTU BUTPATH, @ 3 IHIIOIO — JIMIIE BpaXyBaHHS MEHTaJIbHUX, MOBHUX 1
MOBEIIHKOBUX XapaKTEPUCTHK CHpuse MoOyIoBI ePEeKTHBHOI KOMYHIKamii 3 MOTEHIIHHUMU
KJIIEHTaMU. Y Ke Ha eTali HiAT0OTOBKY J0 BUXOAY Ha HOBUN PUHOK KOMIIaHisl Ma€ 31HCHUTH JeTalbHe
JOCIHIKeHHS crienn ik periony, KOHKYPEHIIii, PaBOBOTO MOJIA Ta OYIKyBaHb LIJILOBOT ayUTOPI],
10 3yMOBIIIOE aKTyaJIbHICTh TEMH OOpaHOi CTATTI.

VY cydacHMX yMOBax IWHAMiYHOi KOHKYpEHIi JijoreHepamiiiHi KoMmaHii aenani dacTimie
CTHKAIOThCSA 3 HEOOXIJHICTIO MIBUAKOI mepedyaoBH Oi3HEC-TPOIIECIB y BIANOBIAb HAa PETYIATOPHI
3MiHH Ta TpaHchopMarllii uppoBOro ceperoBHIa. 30KpeMa, 3pocTalounii BITUB ekocucteM Google,
Meta ta LinkedIn Ha ¢opmMyBaHHS HONUTY CTBOPIOE HOBI Oap’€pu BXOy, OJHOYACHO BiAKPUBAIOYH
MOJKJIMBOCTI JJIsSi KOMIIAHIH, 110 BOJIOMIIOTH eKcrepTu3oro y data-driven mapkeTuHry. BaximmBum
aCIeKTOM CTa€ BpaxyBaHHs POJIi IITYYHOrO IHTENIEKTY B aBTOMATHU3AaIlil KOMYHIKaIliii, IpPOrHO3yBaHH1
MOBEIIHKM CIOKMBAYiB Ta ONTHMi3amii BUTpAT Ha 3aJydeHHS JiJiB, IO TMIJCHIIOE 3HAYCHHS
aJanTanifHuX CTpaTerii y MiXKHApOJAHOMY KOHTEKCTI.

Kpim TOro, Ha MD>XHAPOJHUX PHHKAX MPOCTEXKYETHCS TEHACHIIS J0 3MiHM CTPYKTYpH TOIUTY:
KIIIEHTH HAJAI0Th MepeBary napTHepam, 3[aTHUM 3a0e3MeUnTH KOMIUIEKCHUN MiAXi] — BiJ reHepanii
JAIB JI0 TOJAIBIIOTO CYIPOBOAY B Mpoaaxkax. Lle 3ymMoBItoe HEOOXiMHICTh TIMOIIOT iHTerpamii
MapKETUHIOBUX Ta ONEpaLiiHUX MPOLECIB, [0 CTA€ KPUTUYHUM JJIi KOMIIAaHI{, SIKI MIParHyTh 10
MacmTaOyBaHHA 32 MeXaMH KpaiHum moxomkeHHs. Came TOMY JOCTIJDKCHHS —aJanTariii
MapKETUHIOBUX CTpaTeriii HabyBae J101aTKOBOi HAyKOBOI Ta MPaKTUYHOI 3HAUYILIOCTI.

Meta crarTi. — Yy3araJibHEHHS TEOPETUYHUX 3acajy 1 MPaAKTUYHOTO JOCBIAY ajanTarii
MapKEeTUHTOBOI cTparterii JiJoreHepauiiHoi KOMIaHii A0 MDKHApOJHMX PHHKIB, a TaKOX
(dhopmyBaHHS MPAKTUYHUX PEKOMEHAIIN 1100 3a0e3MeUeHHs CTIMKOTro 3pocTanHs 0i13HEeCy Mij] yac
BUXO/Y Ha HOB1 pUHKH.

JUi OCSITHEHHS 11i€1 METH BUKOPHUCTAHO KOMIUIEKC METOMAIB — aHali3y, CUHTE3Y, [TOPIBHSIHHSI,
Kelic-ctani, a Takoxk SWOT-aHami3 /Ui OLIHKM CHJIBHUX 1 CIa0KUX CTOpIH PI3HUX CTPATEriyHUX
MIIXO/IB.

Metoam poctiaxeHHsi. MeTo10J0T1YHY OCHOBY JIOCHIJIKEHHS IIPOLIECHOTO YIPABIIIHHS IUIIXOM
KJIIEHTA B CHCTEMl CTPATEridyHOrO PpO3BUTKY MIANPUEMCTBA CGHOPMOBAHO 3 YypaxyBaHHSIM
MDKJIMCIUIUIIHAPHOTO — XapakTepy JOCHIUKYBaHOIO 00’€kTa, 1m0 TmepeOyBae Ha IepeTHHI
CTpaTEriyHoOro MEHEPKMEHTY, MAapKETUHTY, YIpaBliHHA Ol3Hec-TpoliecaMu Ta AaHaJITUKU
KIIIEHTCHKOTO AOCBiy. JlocTimKeHHs IPYHTY€EThCS Ha MOEIHAHHI 3aralbHOHAYKOBHX 1 CIeliaTbHUX
METO/JIIB, 110 3a0e3neyye LUTICHICTh, BIITBOPIOBAHICTh Ta HAyKOBY OOIPYHTOBAHICTh OTPUMaHMX
BHCHOBKIB.

Buxiaaag ocHoBHoro marepiany. JlochikeHHs —afanTtainii  MapKeTMHTOBHUX — CTpaTeriit
JiIoreHepalifHuX KOMITaH1i 3aCBIJUMIM TICHUM B3a€MO3B 30K MiX TJIMOMHOIO aHaNi3y PUHKY U
e(eKTHUBHICTIO KaMIlaH1i Mpy BUXOA1 HAa MIKHApOoAHUI piBeHb. Ha npukiaai ykpaiHcbkoi komnaHii
«/lHinpo-M» BHUAHO, IO TEpIIMM KPOKOM JJsi MIATOTOBKM O EKCMAHCIi CTaB KOMIUIEKCHUH
PESTLE-anaii3 mihOBHX PETiOHIB, KWK JIO3BOJINB BUSBHTH KITFOYOBI Oap’epu ¥ MOMIIMBOCTI.
3okpema, BuXig Ha puHku €Bponu Ta lleHTpanbHoi A3ii BHUMaraB I'PyHTOBHOTO BUBYEHHS
JIOKAJBLHOTO 3aKOHOJABCTBA MO0 OOpOOKM MEPCOHAIBHUX TAaHWUX, a TaKoX crenudiku Oi3Hec-
KyJIbTYpH W CHOXXMBUYMX BroaoOaHb. g amanrtamii mijyiokanbHi MOTpeOM KOMMAaHIsS HE JIHIIe
nepeKIagana pekjiamy, ajie i 3MiHIoBaja Tu3ailH MPOYKTY, MPOIMOHYIOYH ClIeliadbHI MOAU(IKaIli
1HCTPYMEHTIB, BPaXOBYIOUH PEriOHaIbHI OCOOIMBOCTI Mpalli Ta O4iKyBaHHs KIHIIEBUX KOPUCTYBayiB.
[IpakTika BIPOBA/KEHHS TpPAHCHAIIOHAJIBHOI cTparterii jgo3Boiwia «JlHimpo-M» He mnumie
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yTPUMYBATH JIIIEPCTBO Ha OATHKIBIIMHI, a i po3BUBATH (DIpMOBY MEPEXY Ta MAPTHEPCHKI KaHAIHN Y
[Monpmi, I'py3ii, Kazaxcrani.

[TokazoBuM Takox € keic Sales Force Europe, sika 30pieHTyBanacs Ha 3aTydeHHS JIOKAIBHHUX
eKCIepTiB 1 mepcoHaizamito ycix koMmyHikamii [3]. Koxken HOBUI TPOEKT cTapTye 3 HopMyBaHHS
CHeliaJli30BaH01 KOMaH/H, sIKa BOJIOJAIE MOBOIO i TOOpe po3yMIEThCS Ha KYJbTYPHUX KOJaX PUHKY.
Kommnanis 0co0inBy yBary mpHIiIse He JIMIIE CEPEeIOBHILY JIDKUTATY, a i TpaaUIifHUM KaHaIaM
— HampWKIaA, y KpaiHax 13 JIOMIHYIOUYUM O(QUIAHH-KOMIIOHEHTOM MAapKETHHIOBI MeECeIKi
alanTyIOThCS JJIS IHTErpalii y JIOKaJbHI iBEHTH, TEMAaTU4HI BUCTaBKM YM MApTHEPCHKI 3axoau. B
ITami # Icranii komnanii 1oBeocs 3MIHUTH (opMaT MPE3eHTaIlii, 3pOOUTH aKIIEHT Ha THYYKOCTI
cepBicy ¥ 3a0e3MeyuTH MIATPUMKY O€3MOCepeHh0 «Ha MICIi», M0 CHOPHUSIO IIBHALIOMY
(dhopMyBaHHIO TOBIPH KJIIEHTIB.

VYkpainceka xommaniss MGID, mo cnemiami3yeTscsi Ha AiDKATAN-TIOTEHEpalii, B KPU30BUX
yMOBax MoKazajia THy4YKICTb, 110 CTaJla JPABEPOM YCIIITHOT ajanTaiii. Y BiAMOBIAb HA Pi3Ki 3MIHU
MeniapuHKy Itamnii kommaHis mBHIKO mepenpodiitoBaga KOMaHAy, 3aMiHMJIA 3acTapisli OHJAMH-
IHCTPYMEHTH 1 TIoYaia MapTHEPCTBA 13 HOBUMH OPraHi3aTOpaMH JIOKAJIbHHUX OHJIAMH-1BEHTIB, IO
3a0e3MeunIo BUCOKUN TEMIT 3aJTydeHHs JIiJiB Ha HOBUX PHHKax. | mnOOKa cerMeHTamist ayauTopii
nonomoria MGID 3po3yMiTu akTyalibHi NOTpeOM KOPUCTYBadiB 1 MiAIAIITYBaTH KOHTEHT Ta
CTIOCOOM KOMYHIKAIi 10 WX OYiKyBaHb. B pe3ynbTaTi mapTHEPChKI MPOTrpaMu Ta IHTErparis 3
MICHEBUMH JIiJIepaMy TyMOK Jalld 3MOTY 3HAa4HO PO3MIMPUTH MOPT(HEnb KIIEHTIB 1 MiABUILUTH
KOHBEPCIIO B TIPOJIAXKi.

Tabnuys 1
Eranu Ta npakTukyu aganranii MApKeTMHIOBUX CTpPaTeriid Ha Mi’KHapOAHOMY piBHi
Etan aganTamii His/Tlinxin puknan kommanii |  OcHOBHI pe3yIbTaTIl
AHalni3 pIHKY IIposenenus PESTLE- Huinpo-M Busaerenns dap'epie Ta
aHATI3Y peTioHIB MOKTIBOCTE s
eKCIaHcii
Jlokamizamis nponykry | Ilepexnan pexmamm, Huinpo-M TliaBmmenns
Ta KOMYHIKAITii aJanTanii J3aiHy peneBaHTHOCTI Ta IOBIpI
IHCTPYMEHTIB CIIOKIIBAYIB
DopMyBaHHA 3amygeHns TokanbHHX |Sales Force Europe | IlizpHIeHH: KOHBepcil,
eKCIIepTHOI KOMAHII ¢axiBuiB, KyIbTypHA IHTeTpanisa y J0KaIbHI
amanTania momii
T'Hy4UKe YIIpaBIiHHA Ta OmnepaTiBHe MGID TTigBHITIeHHA TEMIIIB
CerMeHTalis nepenpodiToBaHHs, 3aTyIeHHA JLIIB Ta
MAPTHEPCTBO 3 OHMIAIH- KOHBepcil
IBeHTaMH
bamanc Mi TTo6anbHIM | Y3T0UKeHHS CTpaTeril Danone VHIKHEHHA ITOMILIOK,
Ta JIOKATBHIIM 3 JTOKaJIBEHIIMI [iIBHIEHHS
CTeIIKX O IepaMII e eKTHBHOCTI 3allyCKY

Jlxxepeno: asmopcvka po3pobka

Takox pe3ynpTaTtd aHanizy kericy Danone Bka3yroTh, IO HaBITh IJ100aibHI OpEeHIW 3MYyIIEHI
THYYKO OallaHCyBaTH MK AUPEKTUBAMHU 3 IEHTPATHLHOTO 0(icy i peaTbHUMH YMOBAMHU JIOKATHHHUX
puHkiB [4]. Ha mpukiaal ykpaiHCbKOTO PHUHKY 3HAYHUM €JIEMEHTOM aJamTallii cTajlio y3TroJKEHHS
MapKETUHTOBOI CTpaTerii 3 MO3UIIEI0 JTOKAIBHUX CTEUKXOJIEPIB, IO JAO3BOJIWIO MiIAINTYBaTH
nopTdersb MPOAYKIIIi 10 aKTyaTbHUX OYiKYBaHb PUHKY W YHUKHYTH JOPOTHUX ITOMHUJIOK ITPH 3aITyCKY
HEaKTyallbHUX ISl pErioHy TOBapiB.

OkpiM pO3TASHYTHX MPUKIAMIB, BAXJIMBAM € aHali3 CcHenudikd BUXOAY JIiIOTCHEpaIliiiHIX
KoMmnaHii Ha puHkH [liBHIYHOT AMepHKH, 1€ piBeHb KOHKYpEHIi Ta BapTICTh 3aTydeHHs
MOTEHIIIHHOTO KJII€HTa € HaBUIMMH y cBiTi. JlocBig Takux kommadii, sk Belkins tTa CIENCE,
JIEMOHCTPYE, 110 JIOKAJi3allis JIHIIE TTOB1IOMJICHb € HeIOCTaTHRO. J[11s1 B2B-cermeHTy KITt04oBUMH
(dakTopaMu ycmixy BUCTyNalOTh BUOYJ0BaHA pemyTallis, IHCTUTYILiliHA 10Bipa, HAsSBHICTh TPO30PUX
MPOILIECiB OOPOOKH JaHUX Ta MOXKIUBICTh MIATBEPIUTH €KCIIEPTH3Y Ha OCHOBI COIIAJIbHUX JOKAa3iB:
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KeciB, cepTudikalliid, mapTHepchbKux mnporpam. Lle cBiquuTh mpo Te, Mo aganTailis MapKeTHHTOBOT
crparerii y B2B-KOHTEKCTI HEpO3pHBHO MOB’s13aHa 3 aJlaNTalli€ro onepaliifnoi mozaeni Oi3Hecy.

3 orsiy Ha Te, 0 MDKHAPOJHI PUHKU YacTO XapaKTEPU3YIOThCS BUCOKUM PIBHEM PEryJISllii,
KOMIIaHii 3MyIIeHI iHBECTYBaTH y MOOY0BY HpOIECiB BiMOBiAHOCTI (compliance), HamamTyBaHHS
KaHaJIIB KOMYHIKaIlii 3riJIHO 3 BUMoraMu MmiciieBux 3akoHiB (Hanpukiaa, GDPR y €C a6o CCPA y
CIIA) Ta d¢opMyBaHHS PO3MIUPEHOT AHATITHYHOI CUCTEMH [UISI TIOCTIHHOTO MOHITOPHUHTY
e(heKTUBHOCTI. TakuM YMHOM, aJanTaiis MapKeTHHITOBOI CTpaTerii y MDKHAPOJHOMY CEPEIOBHIII
Ha0yBa€e pUC JOBrOCTPOKOBOTO ITEPATUBHOTO MPOLIECY, 110 NIepedadae iHTerpaito MapKeTHHTOBHUX,
MIPABOBHX Ta TEXHOJOTIYHUX PIllICHb.

Y miacyMKy, KOHKPETHI NpPUKIAad JEMOHCTPYIOTh, LIO IPYHTOBHMW pPHUHKOBHI aHais3,
MepCOHAITI3AIlIS TPOIMO3HUIIIA Ta 3TyYCHHS JIOKAIbHUX €KCIIEPTIB JAAI0Th 3MOTY JIiOTeHEpaIliiHii
KOMIIaHii He JIMIIe YHUKHYTH TUIOBHX IMOMMJIOK, ajieé W CyTTE€BO MHiJABULIMTU €(EKTUBHICTH Ta
IIBUJIKICTh BUXO/Y Ha HOBI MDKHAPOHI PUHKH, 3a0€3MeUyI0UYN CTAIHN TPUPICT MOPTEs KIEHTIB
1 penyTanii koMnaHii Ha T700aJbHOMY PiBHI.

BusiBneni pe3ynapTatu MiATBEPIKYIOThH, IO MIAX1A A0 aJanTallii MapKeTUHTOBOI CcTparterii Mae
OyTH IUHAMIYHUM 1 0a3yBaTHCS HAa CHUCTEMHIH poOOOTI 3 JIOKAJIFHUMH EKCIIEPTaMH, THYYKOMY
ynpasiiHHi Oi3Hec-mpolecamu Ta HudpoBiid TpanchopMmarlii ceppicy [5]. OcobnuBoi Baru HaOyBae
BIIPOBA/KEHHSI OMHIKAHAJIBHUX PIlIeHb, TAKUX SK TOEJIHAHHS COLIAIBHUX MEPEeX, O0COOMCTHX
MPOJaXKiB, KOHTEHT-MapKETUHTY Ta aBTOMAaTH30BaHUX IUIaT(GopM a7t 0OpOOKH JTiiB, L0 MiIBUIILYE
e(EeKTHBHICTD 1 Ja€ 3MOTY IIBUIKO a/IalITYBaTH MAPKETUHT MiJl 3MiHY CHOXHBYMX TPEHIIB. Y CIIIIHI
keiicu (Sales Force Europe, Belkins, ykpainceki IT-kommanii) cBiguaTh: TUIBKM OpraHidHe
MOEHAHHS TNI00ATBHUX MPAKTHUK 3 JIOKAIBHUM €KCIIEPTH30M JI03BOJISIE HE JIMIIEC BUXOAUTH Ha HOBI
PUHKH, a i yTpUMYBaTH BHUIIEPEIKAI0U1 O3UIIIT B YMOBaX IHTEHCUBHOT KOHKYpEHIIii [6].

BopHodac, OCHOBHUMH OOMEXEHHSIMHU 3aJHIIAIOTHCS CKIAIHOIII B3a€MOJIi 3 JIOKaJIbHUMHU
OpraHaMu BJIaJid, MOXKIIMBI TPYAHOIIII 3 aBTOPU3ALIi€I0 TPOAYKTY a00 CepBiCy, pi3HI IPABOBI PEKUMU
BUKOPUCTaHHS TMEPCOHATBHUX AaHWX. Lli YMHHUKM CiJl BpaxoByBaTH 1€ Ha €Tami IUIaHYBAaHHS
eKCIaHCii.

3HauyHy poyib Y (opMyBaHHI Cy4acHHX aJamnTallifHUX CTpaTeril BIIITPalOTh TEXHOJOTIYHI
1HHOBAIl11, HacaMIepe ] AITOPUTMHU MAIIMHHOTO HAaBYaHHS, aBTOMAaTU30BaH1 CHCTEMH CKOPUHTY JiJliB
Ta NepCOHANII30BaHl KOHTEHT-Mojenl. Bukopuctanus Al-pimieHpb Jae 3MOry ONTUMI3yBaTH BUTPATH,
MiABUILUTH TOUYHICTh TAPr€TYyBaHHS, a TAKOK AN TyBaTH MMOBIIOMIIEHHS i/l KYJIbTYPHI OCOOJIMBOCTI
CIOKMBAYiB 3 ypaxyBaHHSAM JIIHTBICTUYHUX BIIMIHHOCTEW. 3aBISKHU IIbOMY KOMIIAHIi OTPUMYIOTh
MOJKJIMBICTh 3/IMCHIOBATH IIBHJKE TECTYBAaHHS TiNOTe3 1 MaciiTabyBaTH YCHILIHI MPaKTHKH Y
100abHOMY MacIuTaol.

Ocob6nuBoOi yBaru 3aciiyroBy€ BIPOBA/KEHHS OMHIKAaHAJbHUX TEXHOJIOTIHM, 110 J03BOJSAIOTh
KIIIEHTY B3a€EMOJISATA 3 KOMITAHIEID Yepe3 COoIlllalibHI Mepexi, e-mail, MeceHIKepH, TMOIIyK,
MapKeTIUIeHCcH Ta nmapTHepcehbKi miaardopmu. Kommnanii, ki yCHIIIHO IHTETPYIOTH 11l KaHAU B €IUHY
CUCTeMYy, 34aTHI 3a0e3neyuTH OuUIbII BHUCOKMH pIBEHb KOHBEPCIl Ta MOKPALIUTH SKICTh
KOPHCTYBALBKOT'O JIOCBi1Y, 1110 € OJJHUM 13 BU3HAYAIBHUX (PaKTOPIB YCHIXy MiJA Yac BUXOIY Ha HOBI
PUHKH.

[IpakTu4Hi pe3ynbTaTh JOCHIIKEHHS CBiM4YaTh, M0 KOMIAHISIM HEOOXiHO iHBECTYBAaTU Y
PO3BHUTOK JIOKAJFHUX KOMaHJ MapKETHHTY Ta TIPOJAXiB, OCKIJIbKM caMe BOHH 3a0e3MeuyloTh
ajanTaiilo KOMyHikamiid ta (opMyBaHHS JOBipU cepell IUIbOBOI ayauTopii. BogHoyac BaxxIuBUM
3aBJJaHHSIM CTAa€ CTBOPEHHS MEXaHi3MiB IBHUIKOTO 3BOPOTHOTO 3B’SI3KY: OHOBJICHHS TOBiJJOMJICHB,
perynsipue A/B-TecTyBaHHs, ONTHMi3allisi KOHTEHTY Ta MOHITOPUHT KOHBEPCiii.

YMOBH BHCOKOI TWHAMIYHOCTI CITO)XKMBYMX TPEH/IB BHUMAaraloTh BiJI KOMIAHIA TOTOBHOCTI
OIIEPATUBHO OHOBJIIOBATH MapKETHHIOBI KaMIIaHii Ta aanTyBaTH MPOIMO3UIIiIO 10 MOTPEd PUHKY.

BucHOBKH i3 HbOTr0 10CTiIKeHHS Ta MOAAJbII EPCNEKTHBH B IIbOMY Hanpsimi. Komrnekcaa
ajanTalliss MapKeTMHIOBOI CTparterii, OopieHTallisi Ha OaraTOpiBHEBY JIOKaJi3allilo, BIPOBAKECHHS
IHHOBAIIMHUX PpIlIEHb 1 PO3BUTOK MApTHEPCHKOI Mepexl € KPUTUYHUMH s yCHIXy
Ji1oTeHepalifHoi KOMIIaHil Ha MIDKHApOJHOMY PHHKY. AKTYaJlbHOIO JJISi YKPaiHCBKMX KOMIaHii
3aJUIIAE€ThCSA MOTpeda y CTBOPEHHI THYYKOI MOJENl NMPOHMKHEHHS Ha PUHOK, siKka 0a3yeThCs Ha
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peTenpbHOMY aHaji3l, BUKOPHCTaHHI CydacHUX IM(POBUX IHCTPYMEHTIB 1 Oe3mepepBHOMY
BJIOCKOHAJICHH1 KOMIIETEHIII/ TIepCOHAITY.

[Momanpmni  JOCHIPKEHHS JOIUIBHO CIPSMYBaTH Ha PO3pOOKY Mojenell IMpOrHO3yBaHHS
e(EeKTHUBHOCTI Pi3HUX CTpaTEeriil aganTallii y 3aJeKHOCTI BiJl TUIYy pUHKY Ta CTICHU(IKU TPOITYKTY.

[IpoBeneHe MOCHIUKEHHS MIATBEPPKYE, IO  aJanTallisi MapKeTHHIOBOi cTparerii €
OaraTopiBHEBUM IPOIIECOM, KU Mepeadavae y3roKeHHs T100albHIX CTAaHAAPTIB 13 JIOKATLHUMHI
YMHHUKAaMH, KOHTEKCTOM Ta OYIKYBaHHSIMH CIIOKMBa4iB. EQekTHBHa MiKHapoIHA EKCIaHCIs
MOJKJIMBA JIMIIE 33 YMOBHM MO€IHAHHS CTPATEriyHOi THYYKOCTi, TEXHOJOTIYHUX IHHOBAaIliii Ta
MOCTIHHOTO BJIOCKOHAJICHHSI KOMITETEHIIIH TIEPCOHATY.

OTtpuMaHi pe3yJabTaTH TAKOXK BKA3YIOTh Ha HEOOXITHICTh MOAAIBIIHX JOCITIKEHB, CIIPIMOBAHHUX
Ha MOpiBHIHHS ePEKTUBHOCTI pi3HUX Mojesnel ananTaiii st B2B ta B2C cermenTiB, BUBUEHHS poTi
MOBEIIHKOBUX 1HCANTIB y (OpMyBaHHI MapKETHHTOBHX CTpATEerid Ta aHalli3 BIUIMBY LU(PPOBUX
mIaTdhopM Ha MPOIEC MIKHAPOTHOTO MacIITaOyBaHHS JIiIOTCHEPALIHHIX KOMITaH1H.
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ILNYTSKYI TARAS. ADAPTATION OF MARKETING STRATEGY OF LEAD
GENERATION COMPANIES TO INTERNATIONAL MARKETS. The article examines the
adaptation of marketing strategies used by lead generation companies when entering international
markets. The research emphasizes that successful expansion cannot rely only on the mechanical
transfer of domestic tools, as demand formation, trust, communication channels and data-processing
rules differ substantially across countries. The purpose is to summarize approaches to the balance
between standardization and localization and identify actions that help firms increase conversion,
reduce entry risks and build client relationships abroad. The study applies analysis, synthesis,
comparison, case-study logic and elements of SWOT and PESTLE analysis. The cases of Dnipro-M,
Sales Force Europe, MGID and Danone are used to demonstrate how market diagnostics, audience
segmentation, localization of messages, involvement of local experts, omnichannel interaction and
compliance procedures influence the effectiveness of international campaigns. It is shown that
adaptation should be treated as an iterative managerial process rather than a one-time translation
of advertising content. Particular attention is given to the role of data-driven marketing, lead scoring,
personalized content, partner networks, A/B testing and continuous feedback from sales teams. The
article argues that lead generation companies obtain better results when standardized digital
platforms are combined with flexible regional decisions concerning language, value proposition,
communication tone, privacy requirements and performance metrics. The practical value of the
research lies in the proposed recommendations for building a scalable model of international growth:
preliminary assessment of political, economic, socio-cultural and legal conditions, formation of local
or hybrid teams, adaptation of the offer to customer expectations, integration of online and offline
channels; and regular evaluation of lead quality, acquisition cost and conversion speed. The findings
may be useful for Ukrainian companies seeking to expand into competitive foreign B2B markets.

Keywords: lead generation, marketing strategy, international market, localization, adaptation,
digital marketing, multichannel marketing, partnership networks, transnational strategy.
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